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HOME OFFICE, NEW YORK 


CASUALTY INSURANCE 
FIPSLITY AND SURETY BONDS 


rance men who see the advantage of acquir- INTER-STATE 
id knowledge, and who become Bond men, BUSINESS MEN’S ACCIDENT ASSO. 


reby protecting their insurance business— 


ng their strength in all competition. 


The Royal Indemnity Adviser. 


CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city over 10,000 population. Offers 
for the first time an exclusive agency in the following 
cities: 
iinols Wisconsin Missouri Michigan Pennsylvania 

ee St Joseph Bay Altoona 

Racine 8t. Louis Flint laid Chester 

Madison Nebraska Harrisburg 
Omaha Kalamasoo Philadelphia 

Kansas Lansing 

Wichita New Hampshire Saginaw Wilkes 

Topeka Coneord York 
Manchester 


Nashua 


The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 
Policy Forms—None Superior 


Write the Home Office for particulars 


Brown Hotei Building 
DES MOINES, IOWA 
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A dependable policy such as is 
written by the MERCHANTS 
LIFE is frequently the adjuster in 
the settlement of financial difficul- 
ties—the one thing that satisfies 
the banker in a crisis. 
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MERCHANTMEN solicit busi- 
ness with the knowledge that every 
man needs life insurance as a pro- 
tection to his business as well as 
to his family. 


There is a greater OPPORTUNI- 
TY for MERCHANTS LIFE 
SALESMEN today than ever be- 
fore. 








A FEW GENERAL AGENCIES 
OPEN TO THE RIGHT MEN. 

















MERCHANTS LIFE 
INSURANCE COMPANY 


WILLIAM A. WATTS, President 


Des Moines, Iowa 
Organized 1894 
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UNION AND BUREAU STATUS IN KANSAS 


Important Phases Discussed at Hearing Before Commissioner-—State 
Agent’s Association Takes an Active Part in Offering Evidence 


HE State of Kansas has held the attention of 
fire insurance interests to no little extent 
during the past week. The representatives 
of the Western Insurance Union and the 
Western Insurance Bureau who appeared 
before Commissioner William R. Baker in 
a hearing on the question of separation, 
recited their several arguments and pro- 

duced their witnesses in an effort to establish their claims. 
While the actual decision in the matter will not be announced 
for some days, the members of the Kansas Association of In- 
surance Agents who attended feel that the ruling of the depart- 
ment will be to enjoin the companies striving to enforce the 
separation rule in the State. The non-affiliated companies only 
had one representative present. This was John K. Morrison, 
general agent of the Globe & Rutgers, who urged the adoption 
of a standard scale of commissions and supported the conclu- 
sions of the agents. He suggested that the agents themselves 
be permitted to determine whether they wanted Union or Bu- 
reau companies, or both, and that, once this was decided, agents 
and companies should be compelled to live up to the standard 
Set. 

C.R. Tuttle, of Chicago, argued the case for the Union com- 
panies and contended that any company could appoint or re- 
move at will any citizen of the State of Kansas who may not be 
refused a license, provided there was sufficient cause. Said 
Mr. Tuttle in this connection: ‘We contend for the right of 
any company to pay any agent any rate of compensation which, 
in its judgment, is fair to the agent, the company and the pub- 
lic, but we also contend that there can be no successful opera- 


tion of the business when two companies, paying a different 
rate of compensation, are domiciled in the same agency, for, of 
necessity, the most potent separation known, that of additional 
compensation, will eventually eliminate that one which holds 
to a lower basis for the same service.” The Union, in addi- 
tion to Mr. Tuttle, was represented at the hearing by John C. 
Harding, George H. Bell, and A. G. Dugan. Of the Bureau 
men, the following were present: Charles H. Yunkers, Waite 
Blivens, W. D. Williams, F. M. Gund, Charles E. Sheldon and 
Fred D. Silber. 

The Bureau companies advanced their claims through Charles 
E. Sheldon, who attacked the ownership of the Bureau compa- 
nies and asserted that many of them were controlled by foreign 
interests, which sought to increase the profits as much as pos- 
sible and had no real concern in the development of American 
insurance. At one point, Mr. Sheldon stated: “The fire in- 
surance business is of such a nature and of so wide a public 
interest that it should be in the hands of intelligent and experi- 
enced men. The enforcement or the separation rule will only 
act to deprive many old agents of a part of their income and 
bring into the business a large number of young and inexperi- 
enced men. In my experience of nearly 53 years as an office 
boy, agent, special agent, manager and president of a com- 
pany, I am of the belief that the rate of commission paid to the 
agent has never been a factor in making rates for fire insur- 
ance.” Mr. Sheldon then pointed to the fact that the Union 
companies were writing 76.2 per cent of the business and the 
Bureau organizations were writing 20.3 and that since 1916 
these figures had remained approximately the same; thus show- 

(Continued on page 31) 
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oa MAKING OF THE FIRE INSURANCE RATE 


Ldward PB. Hardy, f3sistant Manager, Ner York Fire usurance Lxchanges 
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Rate Making in the Colonies 


ORE than a century elapsed from the landing of the 
M Pilgrim Fathers before there was anything in the form 

of insurance in the Colonies. Before presenting the 
early insurance efforts, it is well to refresh our minds with the 
efforts at fire prevention and relief from its losses which were 
used by the early settlers, and which continued in use, as we 
shall find from the extracts, long after the beginning of 
insurance. 

The first extracts are from the Records of New 
covering a period of over twenty years, 1653 to 1674. The 
earliest appears to be on April 13, 1655, when fire wardens 
were appointed. The next is November 20, 1656, and deals 
with a damaged chimney. The owners of the building were 
forbidden to make a fire in the chimney, were ordered to pull 
it down, and erect a proper one in its place. The succeeding 
records in chronological order give a fairly complete picture of 
fire prevention and fire fighting in New Amsterdam: 

August I, 165 Four shoemakers were called to court, and 
one hundred buckets were contracted for at six guilders, ten 
stivers, half seawant and half beavers, not including cartage. 
Fifty more buckets were contracted for with another party, 
and these all were to be delivered fourteen days after All 


Saints’ Day. 
August 17, 1658.—The officer was directed to warn every 


one who has placed thatched roofs on their houses, also who 
have plastered chimneys, to remove them. 

August 27, 1658.—The Schout declares that pursuant to the 
order of the Burgomasters dated August 17, 1658, he was 
with those who still have thatched roofs and plastered chimneys 
and notified them to remove them, and that they made fun at 
him, requests that a penalty be offered by the Magistrates on 
those who are unwilling to obey the order. 

August 30, 1658.—An order was passed that there should 
be collected one beaver for bucket money, and those who were 
unwilling to pay this were to be marked, and this order became 
effective October 1, 1658. 

November 29, 1658.—Court 
fares with the bucket money 
20 beavers, and then two half beavers, and some seawant. 

January 3, 1659.—The Fire Wardens are sworn in and on 
January 4th, the commission is given to the wardens. 

January 31, 1659.—Twenty-five leather fire buckets are 
brought to the City Hall and taken away to have the City 
arms put on them and to be numbered. 

February 28, 1659.—It was reported that only half the bucket 
money was to be collected from the poor, and the other half 
to be charged to the house owner. 

March 28, 1659.—A report of progress in collecting the 
bucket money is made—that is, they reported part of it collected 

August 8, 1659.—The Secretary was ordered to give a 
minute to the Fire Wardens to complete the fire ladders, fire 


Amsterdam, 





messengers are asked how it 
They report they have collected 


hooks and to inspect the buckets, 
use in time of need.” 

January 12, 1661.—On this date is recorded the election of 
Fire Wardens. The oath to the watchmen is also set forth, 
that part of it dealing with fire reading as follows: “If it 
happen, which God forbid, that any fires break out within this 
City, those not on duty shall forthwith proceed to the fire with 
their captains.” 

October 3, 1665.—The Fire Wardens were ordered to inspect 
chimneys and fire places, to fine, and to remove wood and 
improper ones. 

April 9, 1667.—Under this date there is an entry that the 
fire buckets in the town are to be examined, and the ladders 
are to be examined and checked up. 

July 6, 1669.—This date records the election of three fire 
wardens, and an order is passed that the inhabitants deliver to 
them the fire buckets, ladders and other apparatus. 

July 4, 1672.—It is ordered that the buckets and other in- 
struments for fire belonging to the town shall be brought to the 
State House within fourteen days. 

October 26, 1672.—A Brand Master was appointed to 
examine the chimneys, impose fines, and care for the hooks 
and the ladders. 

January 5, 1674.—A Fire Warden was appointed to examine 
the chimneys. 

January 30, 1674.—The Fire Warden reported the number 
of fire buckets and other fire implements to be provided and 
asked the authority of the court for their purchase. 

From the History of Kingston, New York, to the year 1820: 

“In those days every householder was required to keep a 
number of water buckets, made of leather, with his name, or 
initials, painted thereon. Whenever an alarm of fire was raised 
they were either carried to the fire by a member of the family 
or thrown out upon the side walk for some passerby to pick 
them up. At the fire, under the direction of the fire warden, 
the citizens were formed into a line or lines from the most 
available well or wells, or cisterns, to the fire engines, and 
buckets of water passed from hand to hand to supply the 
engines and empty buckets returned in like manner for further 
supply. early days did not have the neces- 
sary appliances of feed themselves, but they were well manned 
who = frequent practice, as re- 
became con- 


“whether they are tight for 


The engines in the 


by citizens of mature age, 
quired by the trustees and village ordinances, 
versant with their duties.” 

The manner in which assistance was extended is well illus- 
trated by the following notation which deals with a fire in 
Harrisburg, Pennsylvania: 

“Fire in 1796. On the 22nd of March, about one o'clock 
in the morning, a new brick double house belonging to Messrs. 
Kutz & Seidle, was almost entirely consumed by fire. £150 
were subscribed by a few gentlemen in the course of two hours.” 
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THE SPECTATOR extends to all its 
readers its hearty wishes for a happy and 
prosperous year in 1924. 





THE DEVIL APPEARS 

MONG the trite sayings commonly 

used upon every possible occasion 
is one worded something as follows: 
“Speak of the devil and he is sure to ap- 
pear.” The saying has so many varia- 
tions as to leave us uncertain as to the 
correct one, but the above wording suits 
the purpose in hand, and at least is rea- 
sonably close to accuracy. 

The particular attention of one A. M. 
Hyde, Governor of Missouri, is called to 
it. This estimable gentleman, on pleasure 
lent, recently had a most annoying and 
undignified experience, and our vivid im- 
agination brings us to the conclusion that 
It will, 
00 doubt, he remembered by most people 


some bragging had been done. 


connected with the business of fire insur- 
ance that Mr. ITyde recently defied “old 
devil fire” (to paraphrase a line from the 
lamous plav “Anna Christie’) and re- 
lused to issue a fire prevention proclama- 
tion. Having this in mind, let the scene 
be laid aboard the Governor’s sumptuous 
house-boat : picture him in the lounge, 
the center of an admiring group of 
inends, all listening intently while the 
Governor describes how he told the world 
what he thought of fire prevention. Mean- 
lime, the houseboat drifts placidly upon 
the bosom of the river. The party, hav- 
ng been regaled with the Governor’s 
talk and phohibition drinks; retires. The 


sad part of this tale will now be un- 
folded. True to the saying, “old devil 
fire’ appeared. The Governor and his 
hunter friends are shortly seen standing 
on the muddy banks of the Mississippi. 
They saved 


Ladies, please do not look. 
nothing but their nightgowns, and night- 
gowns flap dangerously in the wind. 

Fire insurance executives who are not 
moved to tears by this sad tale are recom- 
mended to buy a large Spanish onion 
and peel same. This is a sure cure for 
hard-heartedness. 





TAX REDUCTION 

ROBABLY no announcement has re- 

ceived such a welcome in the hearts 
of Americans since the close of the war 
as that made a few weeks ago, to the 
effect that the Treasury of the United 
States is in such shape as to permit of a 
reduction in Federal taxes on incomes 
and other sources of revenue. The thing 
needed now is action by Congress to the 
end that the burden might actually be 
lifted by amending the laws in such a 
way as was outlined by the Secretary of 
the Treasury, Hon. Andrew W. Mellon, 
in his recent official communications to 
Representatives in Congress. Already 
many business organizations have en- 
dorsed the program and expressed them- 
selves in appropriate resolutions, copies 
being sent to Congressmen and Senators. 
Underwriters associations of all kinds, 
if in favor of reducing taxes, should fol- 
low the examples already set and express 
themselves accordingly. Some have done 
so, and are to be commended for their 
prompt and wise action. 

There is nothing so effective in legis- 
lation as the sincere voice of the con- 
stituency. Individuals should, therefore, 
follow up the work of associations by 
direct correspondence with their own 
Representatives and Senators. 





HE movement for better co-operation 

among the city officials and depart- 
ments of New York, with the laudable 
object of reducing the number of fires 
due to either carelessness or a desire for 
profit, is most commendable and worthy 
of the encouragement and assistance of 
all good citizens. The fire insurance 
companies are constantly endeavoring to 
discourage the crime of arson, not only 
through the activities of their special in- 
vestigators, who carefully examine into 
many stispicious cases yearly and are in 
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close touch with police authorities 
throughout the country, but by watch- 
ing the moral hazard as carefully as pos- 
sible and refusing insurance to those hav- 
ing bad records. As to fires due to pure 
carelessness, and they are many, about 
the only way to guard against them is 
to hold the persons causing them finan- 
cially responsible for the damage done 
by such fires to the property of others, as 
is done in Europe. Laws providing for 
such personal responsibility for careless- 
ness as to the rights of others would, 
undoubtedly, lead to a great reduction in 
the number of preventable fires. 





HE wholesome results of knowledge 
of the poisonous ingredients and 
harmful effects of bootleg liquor, are in- 
dicated by a recent incident in a large 
Copies of the article 
which was 


industrial plant. 
entitled “To Your Health!” 
recently published in THE SPECTATOR, 
were made available to a number of em- 
ployees in the plant, among whom a con- 
siderable percentage used alcoholic bev- 
erages to a greater or lesser extent. 

After reading the article mentioned, 
and learning therefrom how most of the 
bootleg liquors of the present day are 
made and adulterated, several of those 
who had previously enjoyed drinking 
alcoholic beverages decided to cease us- 
ing them. The leaflet “To Your Health!” 
will undoubtedly be instrumental in lead- 
ing many, who have been drinking bootleg 
whiskey in ignorance of its deleterious 
effects, to give up its use in the interest 
of improving their health and lengthening 
their lives. 





N November last the fire loss in Canada, 
according to the Monetary Times, 
amounted to $1,990,800, which was near- 
ly $1,000,000 less than in November, 
1922. This sum brings the total loss for 
the first eleven months of the current 
year in Canada up to $32,314,300, which 
amount is about $12,000,000 below the 
total for the full year 1922. It is, there- 
fore, likely that the total loss for this 
year in Canada will be considerably less 
than that of last year. 


—The Connecticut General Life of Hartford has 
issued a book of 157 pages, covering the proceedings 
of its Quebec Educational Conference. 

—The board of advisors of the Public Life of 
Chicago has started proceedings against the Public 
Agency Company, of which Alfred Clover is presi- 
dent. He claims that the Agency Company does not 
owe the Life Company anything. 
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Copyright, The Prudential Insurance Co. of America 


STITCH! STITCH! STITCH! 


If every wife knew what every widow 
knows, every husband would be insured. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
EDWARD D. DUFFIELD, President Home Office, NEWARK.N., J. 
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THE FIDELITY BOND 





Jarvis W. Mason Explains Service 
Rendered 





EMPLOYER COMPLETELY COVERED 


Development of Various Classes of Bonds 
Followed Line of Experience 

Jarvis W. Mason, vice-president of — the 
American Surety Company, has been giving 
addresses on surety and fidelity subjects from 
the powerful broadcasting station of the Amer- 
ican Telephone and Telegraph Company in New 
York city. Mr. Mason talked last week about 
the fidelity bond and the services which surety 
companies are in a position to give in connec- 
tion with its sale. 

After explaining in some detail the methods 
used by the companies in following up default- 
ers under fidelity bonds, Mr. Mason proceeded 
to a description of the functions of the bond 
itself. He said in part: 


The function of the fidelity bond is to guar- 
antee primarily, the honesty of, and sometimes 
the faithful performance of, duty by a private 
employee—that is, one who zs not a_ public 
oficer. Ordinarily this bond is limited to guar- 
anteeing honesty only for the reason that faith- 
ful performance of duty involves capacity. As 
the employer selects the employee, and _ the 
surety does not, the employer should carry this 
hazard himself. The great advantage of the 
corporate fidelity bond is that, in case of dis- 
honesty, the obligee does not hesitate to call 
upon the surety to pay, as he might easily do 
in a case where the surety was an individual 
and payment might impoverish him, and the 
surety does not hesitate to pay promptly when 
it is convinced of the propriety of the claim, 
for it is in business for that purpose. In addi- 
tion thereto, the corporate surety is likely to 
pursue the defaulter until he has, by repayment 
or punishment, atoned for his crime. The hon- 
est employee has no fear of this: but one in- 
clined to be dishonest will frequently he deterred 
from carrying out his inclination because of the 
fear of God thus put into his heart. 

Few realize the extent and importance of the 
incidental service outside of and beyond mere 
suretyship, furnished by a corporate surety to 
the holder of a fidelity bond. 

At the outset, in order to avoid, as far as 
possible, the assuming of suretyship for one 
who is not a desirable fidelity risk, wherever 
the bond is for more than a nominal sum, the 
surety company examines with care the record 
of each applicant for ten years immediately 
prior to the date of the application, and re- 
quires that his employment during all that 
period he accounted for and verified. For this 
purpose, a system has been gradually developed, 
to a point where the labor and expense in- 
volved is reduced to a minimum: the chances 
ot successful concealment by the applicant are 
tew. This does not mean that where an ap- 
plicant has a blemish on his record for integ- 
rity his application will always he refused: but 
It does mean that where such a blemish exists, 
the application will be considered with full 
knowledge thereof, and the employer will be 
advised immediately of all the facts. This ser- 
vice constitutes very considerable assurance to 
the employer of the integrity of his staff. In 
0 ed or the occurrence of facts which 
surety . le possibility of default, the corporate 
pee Red pe syst to make a much more thor- 
des Ds a ective examination of the facts 
a bil te ai employer. If the results of 

Xamination establish a claim, the surety 


will promptly pay. Then it will make certain 
that the defaulter pays the penalty, either by 
repayment or by punishment. By the develop- 
iment of the forms of fidelity bond, corporate 
sureties have rendered valuable service to em- 
ployers. In the early days the liability did not 
extend beyond one year from the date of the 
bond. The bond was always limited to the 
fidelity of a single employee, and was in the 
form now known as the individual form. There 
have been many departures from this. First, 
the schedule bond was written, that is to say, 
a form was prepared which defined the liability 
assumed as to each employee for whom an 
acceptance should be subsequently issued by 
the surety. This acceptance was for a single 
year. It will be appreciated that when in- 
dividual bonds and acceptances under schedule 
bonds ran for a single year, there was always 
danger ot overlooking the renewal of some 
one of them. Very soon both forms were 
altered so that the suretyship was continuous 
until terminated by some definite act. The 
next step was to provide for temporary accept- 
ances in advance of investigation, so that an 
employee would be covered during the period 
of investigation. This was essentially insur- 
ance rather than suretyship, but it is remark- 
able how few claims have been made for acts 
occurring between the date of acceptance and 
the completion of the examination. 

It then developed that frequently an employee 
was transferred’ permanently and notice of 
such transfer was not sent to the surety. Some- 
times, in case of default, this incident was used 
as a defense. Out of this developed a different 
form of bond, that is, a schedule bond cover- 
ing all men occupying definite positions, so 
long as they were selected from an eligible 
list upon which the names of employees are 
placed, temporarily upon the date of employ- 
ment, and permanently upon completion of 
examination. 

Up to this time a great deal of accounting 
nuisance had arisen because of the necessity of 
making a premium refund whenever a particu- 
lar employment ceased during the year, and 
charging a short rate premium, to the date of 
the annual renewal whenever a new employ- 
ment commenced during the year. This was 
met by an arrangement whereby a premium was 
paid at the beginning of the year on the total 
amount of liability then outstanding, and neither 
refund nor payment was made during the year. 
At the end of the year the premium on the 
suretyship then outstanding was calculated. If 
that exceeded the amount at the beginning of 
the year, six months’ premium on such excess 
was paid. If that were less than the premium 
at the beginning of the year a refund equal 
to six months’ premium on the difference was 
paid. 

Other special forms of bonds have been 
adopted to meet special conditions, notably the 
banker's blanket bond. 


Zurich General Appoints Robert B. 
Sedgwick 

The Zurich General Accident and Liability 
Insurance Company of Zurich, acting through 
the New York branch office, recently appointed 
Robert B. Sedgwick to be in charge of its 
recently opened claim department in Yonkers. 
This division is said to be the first ever estab- 
lished in that city by a casualty company and 
is unique because it is devoted exclusively to 
the handling of claims. 

Mr. Sedgwick’s appointment is retroactive 
to December 10, on which date the new claim 
department was organized. He is a resident 
of Peekskill and for this reason will be able 
fo render a twenty-four hour service from his 
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office at 55 South Broadway, Yonkers. The 
choice of Mr. Sedgwick for this post is a 
fortunate one, as he is well and favorably 
known among the Westchester agents, whose 
troubles will come under his jurisdiction. 


Norwich Union Christmas Party 
The Norwich Union Indemnity Company 
combined with the Norwich Union Fire Insur- 
ance Society in a dinner party and Christmas 
celebration for the staffs at the St. George 
Hotel, Brooklyn, last Wednesday evening. Over 
300 were present. 

W. G. Falconer, president of the Norwich 
Union Indemnity, and Hart Darlington, man- 
ager of the Norwich Union Fire, were both 
speakers at the affairs. Dancing and Christ- 
mas carolling added to the entertainment, as 
did Miss DeBaum, who rendered some excel- 
lent selections on the piano. 

The entertainment committee consisted of H. 
L. Kidder, chairman; C. A. Barkle, Miss Doris 
Fetter, Miss Ethel Raymond and Miss Edna 
Gordon from the Norwich Union Indemnity; J. 
I’. Van Riper, Everard Smith, Herbert Lee, 
A. Baldwin, Mrs. A. Hasbrouck and Miss 
Frances Hammel of the Norwich Union Fire. 


W. W. Morse Made Vice-President 


W. W. Morse, resident vice-president for the 
Eastern Casualty Company in Maine, has been 
elected vice-president of the organization and 
will make his headquarters at the home office 
Mr. Morse was also elected to a 
Despite the 


in Boston. 
place on the board of directors. 
change, he will continue in charge of the 
Maine and New Hampshire departments and 
will personally supervise the production of 
business in those territories. 


Edmund Ely Resigns from Aetna Group 


Edmund Ely, manager of the automobile de- 
partment of the A©tna Life and affiliated com- 
panies at the New York city office, has sub- 
mitted his resignation from that post. Mr. 
Ely has been in charge of this division since 
he inaugurated a special department for auto- 
mobile lines in 1913. Due to the nature of his 
efforts on behalf of the ‘Etna, he has made 
many friends among the agents and brokers in 
his territory and an announcement of his future 
plans is awaited with interest. 


Zurich General Writes Mercantile Burglary 


The Zurich General Accident and Liability 
Insurance Company, through John G. Hilliard, 
Inc., manager of its New York metropolitan 
department, is now writing mercantile open 
stock burglary policies in addition to its other 
forms of burglary and hold-up insurance. 

Mercantile open stock covers were excluded 
when the Zurich General began writing burg- 
lary in the New York district some months 
ago, but now that the rate situation has been 
somewhat stablized the company is accepting 
such risks as a part of its service. 
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We are not inviting men of other companies to break their 
and come with this Company. On the 
to give their own companies their loyal 
support, and all the business their own companies will handle. 
Our offer is only to serve them on such business as their own 
We feel we are doing a distinct service 
en; and that in offering to handle Substand- 
e for them (that is, business their own com- 

te) we are rendering a real service to the 


present connectior 
contrary, we urge 


companies will not take. 
to insurance field 


The Missouri State Life extends its appre- 
ciation to the Agents of other companies 
whom it has had the pleasure of serving 
during the past year on Excess and Sub- 
standard Life, Health, Accident and Group 
Insurance. The Company is glad to an- 
nounce that its brokerage service with 
liberal first year commissions and guaran- 
teed renewals _ will be continued in 1924. 
For full particulars apply to the Agency 


‘Department, 1501 Locust Street, Saint 


Louis, our nearest Branch Office or Gen- 
eral Agent. 
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WISCONSIN HEARINGS 


pata on Health and Accident Policies 
is Gathered 


cONCLUDE TAKING OF EVIDENCE 


cases of Continental Casualty, Metropoli- 
tan Life and Old Line Life Are Com- 
pleted—Ruling on Standard Pro- 
vision Law Is Involved 


Maptson, Ws., December 22.—The _ intro- 
quction of evidence in the hearings regarding 
health and accident policy forms before W. 
Stanley Smith, Commissioner of Insurance for 
Wisconsin, has been concluded. 

The hearings are being held to make records 
which may be taken into court to review the 
letter or order of the Commissioner of October 
23, 1923, requiring new health and accident 
forms to be filed with the Wisconsin depart- 
ment under the Commissioner’s construction of 
the Standard provision law. Three cases have 
been completed—those of the Metropolitan Life 
Insurance Company of New York, the Conti- 
nental Casualty Company of Chicago and the 
Old Line Life Insurance Company of 
Milwaukee. 

The evidence in each of the hearings has 
heen introduced in the others so there will be 
practically no difference in the evidence when 
the cases are carried into court. By reason of 
the fact that the Metropolitan Life has been 
doing a health and accident business for only 
two years this case presents only the question 
of the proper construction of the Standard pro- 
vision law. The Continental case is complicated 
by the question of the effect of the approval of 
policy forms by the Commissioner and further- 
more by the question of whether or not such 
approval was qualified. 

The Old Line case involved particularly the 
right of the insurer to provide a reduced amount 
of indemnity, “the amount payable for one 
month partial disability” for death or injuries 
received while insane, while participating in 
strikes, fights, riots, etc., if there be no external 
visible mark on the body, or if the injury does 
not disable the insured from the date of acci- 
dent, but does so disable him within thirty days 
and if the disability he due to a specific disease 
or be the specific result of accident. This case 
also covers the question of the right of the in- 
Surer to provide increased indemnities regardless 
of the amount of loss suffered. 

In behalf of the insurers petitioning for re- 
hearings on the various orders of the Commis- 
sioner, evidence was introduced stressing the 
fact that the law does not specifically prohibit 
msuranice against loss from specific accidents 
and diseases and that the law does not specific- 
ally restrict the kinds of indemnity which may 
be provided and the amount of such indem- 
hitles or benefits. 

; Evidence was presented at the hearings to 
Sustain the rulings of the Commissioner show- 
ing that the business as it js being conducted 
does hot meet the public need, that the policies 
Shia essentially gambling comracts, 

ailing practices in claim settlements dis- 





regard the element of indemnity which is a basis 
to all lines of insurance, that the Standard pro- 
vision law as misconstrued by the insurers does 
not solve the problem of health and accident in- 
surance and must be construed as designed to 
this end, that it is a matter of common knowl- 
edge and of repeated official declaration and 
determination that the business is not being 
properly conducted, that the subject has been 
a matter of constant study and investigation by 
the department, and that the enforcement of 
the rulings of Commisioner Smith will eliminate 
existing evils from the business. 

The evidence introduced in the hearings is 
voluminous, covering the health and accident in- 
surance business historically, as shown in the 
reports of the Commissioner’s conventions, in- 
vestigations of the insurance department and 
the procedings of organizations of health and 
accident insurers. The rehearings have been 
adjourned until the testimony admitted may be 
written up. 

ILLINOIS AUTOMOBILE CLUB GETS 
SETBACK 


Officers of the Association Not Permitted 
to Examine Books of Western Auto-= 
mobile Indemnity Company 

ToreKA, KAn., Dec. 24.—The alleged attempt 
of the Illinois Automobile Club to obtain con- 
trol of the Western Automobile Indemnity 
Company of Fort Scott, Kan., was blocked by 
the Kansas Supreme Court last week. The ap- 
plication for a writ of mandamus to compel the 
company to permit officers of the association to 
examine its books was denied, and the injunc- 
tion prohibiting the company canceling the lia- 
bility policies for members of the association 
was dissoived. 

The Supreme Court held a special session in 
order to hear the case and furnish an early de- 
cision. The attorneys for the State, the com- 
pany and the association spent an entire after- 
noon presenting arguments and then filed vol- 
uminous briefs in the case. The company had 
made a deal with the association to write all of 
the liability business of the members. The 
association maintains its own reciprocal organ- 
ization for insuring the cars of members 
against fire and theft, but purchased the lia- 
bility insurance through the Western Indemnity. 

For a year or more trouble has been brewing 
between the company and the association. At 
the annual meeting a year ago the association 
demanded membership on the company’s board 
of directors. This was refused. The associa- 
tion has been demanding dividends and other 
concessions from the company at various times. 
Complaint was made to the insurance depart- 
ment early in the fall that the company was 
writing the business for the association at a 
lower rate and giving greater coverage than it 
was giving in Kansas, and an order was issued 
directing the company to cancel the policies of 
the association. This precipitated the lawsuit. 

The State filed an intervening petition in the 
case, and advised the court that the company 
was simply obeving orders of the Tnsurance 
Department when the insurance was canceled, 
and specifically asking the court to deny the 
writ of mandamus and to dissolve the injunction 
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GRADUATION EXERCISES 
HELD 


U. S. National Life and Casualty Con- 
cludes Three=-Weeks’ Course 





ACCIDENT AND HEALTH SCHOOL A 
SUCCESS 


Newark Curriculum Nets Forty-eight 
Diplomas—Banquet Given at Robert 
Treat Hotel—Many Prominent 
Officials Address Gathering 
They were giving out the sheepskins at the 
Hotel Robert Treat on Friday evening, Decem- 
ber 21, when the graduation exercises of the 
Newark accident and health class of the United 
States National Life and Casualty were held in 
connection with a dinner. There were forty- 
eight who received their diplomas for complet- 
ing successfully the prescribed course in the 
three weeks’ class held in Newark, three of the 
graduates being women. L. W. Winfield, super- 
intendent at Galveston, as well as his wife 
Ruth L. Winfield, associated with him in the 
business, received diplomas. This was the first 
case where both a man and his wife graduated 
from the same class. Mr. and Mrs. Winfield 
go to Little Rock, Ark. Miss Elizabeth M. 
Pfau and Miss Mary Polito were also grad- 

uates. 

Dr. W. A. Granville, educational director of 
the company, presided at the dinner, being 
flanked at the head table by Vice-President and 
General Manager Charles H. Boyer and his 
brother J. B. Boyer, a lecturer before the class 
and who is general attorney of the company. 
Harold D. Foster, assistant to the general man- 
ager and registrar of the school and his wife 
and Dr. Granville’s wife, were also at the head 
table. 

The speakers included Thomas W. Leonard, 
manager at Pittsburgh, and J. J. Krist, man- 
ager at Baltimore, “professors” during the 
school in practical salesmanship and the funda- 
mentals of the business. J. H. Woodward, con- 
sulting actuary of New York and a. student at 
Yale, while Dr. Granville was professor there 
several years ago was also a speaker heard. He 
gave salesmanship points harking back to P. T. 
Barnum and the way he sold the idea of Jenny 
Lind, the Swedish nightingale, to the Ameri- 
ean public. 

Being unable to be present President A. M. 
Johnson wired congratulations. 

A feature of the meeting was a telegram of 
congratulations from Mrs. C. H. Boyer, man- 
ager of the company’s monthly department, and 
from J. L. Loarie of the home office containing 
greetings of the season. He is assistant man- 
ager of the weekly department. 

Music was furnished by the congregational 
singing of the students, led by A. K. King, 
home office representative, who has had charge 
of the production work of the school. 

The unveiling of the new company flag and 
insignia in the form of a silk banner was a 
feature of the evening. A picture of the Capitol 
at Washington, surrounded with the name of 
the company on a blue background with the 
wording, “Follow the Flag” has been adopted. 
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; B. Boyer made the presentation and Dr. 
Granville the acceptance speech in behalf of 
the school. 

Hl. Boyer SPEAKS 


Vice-President Boyer thanked the faculty 
of the school for their aid in developing the 
gudents, explaining how the school idea devel- 
oped. He said he knew the first class would 
pe an experiment but it had been successful and 
the company has permanently accepted the school 
plan for training agents. He admitted that 
yhile he usually consulted President Johnson 
he did not ask him about employing Dr. Gran- 
ville and the first Mr. Johnson knew about the 
company’s new educational department was 
when the president walked into an office and 
saw Dr. Granville at work. He welcomed the 
idea from the first and the selection of the 
doctor. Mr. Boyer pleaded guilty to not ask- 
ing Mr. Johnson about starting the school but 
the president had been one of the most fre- 
quent and interested visitors at the Chicago 
school of last summer. 

The school idea which is so dear to Mr. 
Boyer’s heart has taken the place of the old- 
fashioned plan of training an agent in the busi- 
ness by throwing him overboard, so to speak. 
Copies of the weekly review, published every 
Saturday morning and always distributed on 
time, were issued at the dinner. This company 
paper for weekly business has been published 
two years. 

TriputeE To Mrs. Boyer 
3oyer there is every in- 


Pays 
According to Mr. 
dication that the next school will be held in 
New York city some time in February, always 
assuming that the United States National Life 
and Casualty is admitted to the State by that 
time, otherwise it will be in Chicago. Thomas 
W. Leonard will be transferred from Pitts- 
burgh to New York to take charge of Greater 
New York territory. It is expected to have 200 
men trained in the New York school. 

In his remarks Mr. Boyer paid a handsome 
tribute to Mrs. Boyer, who has co-operated 
with him in building up the company. He told 
how he met her when she was a clerk in his 
office in Philadelphia when he joined the Gen- 
eral Accident about twenty years ago. She 
handled the first application written by the 
then new department and has been with him 
ever since. Said he, “I owe a great deal of any 
success I have made to my wife.”. Dr. Gran- 
ville also paid a tribute to Mrs. Boyer when 
he said that experts in the business had re- 
ferred to Mrs. Boyer as the best accident and 
health underwriter in the 
Wwoman—barring none. 
Announcement was made by Mr. Boyer that 
hereafter every assistant or manager who ex- 
pects promotion will have to attend a company 
school. There will be four next year in vari- 
ous locations and the men will attend those 
nearest their home stations. He is doing it for 
the agent’s or manager’s own good. The aim 
throughout is to give better service to the pub- 
lic. The Chicago school cost $8000. The cost 
has been four and five times returned and then 
Some in the space of two months. Never has 
anything happened in the business world of acci- 


country—man_ or 





dent and health insurance which was so im- 
portant and is fraught with greater possibilities 
future of the business than the 


for the step 


taken at that time, concluded Mr. Boyer. 


A New Way or Hanpiinc CLaims 

How claims are handled by the United States 
National Life and Casualty through a commit- 
tee of three was related by Mr. Boyer in tell- 
ing how President Johnson in looking for a 
claim man some time ago insisted that it be 
somebody outside of the insurance business, for 
he did not want someone biased by insurance 
claim settlement work and its technicalities to 
handle them. 

Now the plan is for FE. C. Rockafellow, J. B. 
Boyer and H. S. Burroughs to pass on difficult 
claims as a committee of three, Mr. Burroughs 
representing the policyholder and arguing his 
points. As a result the many 
claims for which it is not technically liable. 
The action of 
mous. 

It would be impossible to report the facetious 
talk of Thomas W. Leonard in which he praised 
his fellow “professor’ Mr. Krist of Baltimore 
his compliments in a back-handed 
manner—real The central 
theme was his reform in Pittsburgh, only to 
be again catapulted into the pitfalls of New 
York. 

Mr. Krist refused to notice the remarks re- 
ferring to him and gave a short talk addressed 
to the wives of the new agents, telling them 
how they could encourage their folks 
when discouraged and thereby do their part in 
helping them to succeed in the business. He 
told how it helps the lecturer to do his best to 
receive absolute attention audience. 
That is what the class gave him. He voiced 
the opinion that the nice helpful things said 
at this time of year should not be confined to 
Christmas. Mr. Krist saying it 
with kind words now when it will do the other 
heap of good, than “with 


company pays 


the committee has to be unani- 


by placing 


monologue style. 


men 


from his 


believes in 
fellow a rather 
flowers.” 

H. C. Sreicrirz PRESEN1 

When Manager Leonard of Pittsburgh intro- 
duced his old pal on the debit. Henry C. Steig- 
litz, manager of the Stuyvesant Heights Dis- 
trict of the Metropolitan in Brooklyn, he an- 
nounced that this district was Number 1 for 
joint results of all districts of the Metropolitan 
throughout the country—a most coveted honor. 
It has a $10,000 debit, an average of three 
million ordinary paid-for and its acquisition 
cost is one of the lowest. 

Mr. Leonard facetiously remarked that be- 
fore the two of them worked for the Pruden- 
tial in Pittsburgh district twenty-eight years 
ago, Mr. Steiglitz laid carpets and put up win- 
dow shades. More than once, according to Mr. 
Leonard, each thought he would have to go 
back to his old job—Mr. Leonard was a car 
conductor when he entered the insurance busi- 
ness. But both stuck it out and now Mr. Steig- 
litz has been twenty-one years with the Metro- 
politan. 

Mr. Steiglitz said that it had been his experi- 
ence that the poor salesman was a detriment to 
the business because he creates a dislike among 


II 


people for insurance. That’s the reason that 
Mr. Steiglitz believes in the educational school 
plan of the United States National Life and 
Casualty for training agents. It enables the 
agent to give the policyholder more intelligent 
He said you can’t sell the public a 
“cherry-colored” cat like P. T. Barnum—a 
black cherry cat. You have got to be honest 
with them, also loyal to your company. 

The first name on the list of promotions an- 
nounced by Vice-President Boyer was that of 
L. C. Clark, assistant in Newark district to 
become superintendent of the new district in 
Jersey City. He has been a staff leader during 
the school work and he and his men have 
His staff will be made 


service. 





always led the bunch. 
up exclusively of school graduates. 
ASSIGNMENT OF STUDENTS 

A new district has been created at Jersey 
City, L. C. Clarke, assistant at Newark, pro- 
moted to superintendent of this district. 

Student D. Joseph McCarthy has been pro- 
moted to assistant, Jersey City district. 

Student Raymond F. Dator, Newark, pro- 
moted to second assistancy in Jersey City dis- 
trict. 

Students Fred Berthold, Charles J. Bough- 
ner, William H. Church, Albert J. Helmstetter, 
John FEF. McGrath, William T. Murphy, M. E. 
Stemmler, A. D. Sutter and John C. Cain will 
represent the company in same district. 

H. G. Blume, assistant at Newark, has been 
promoted to deputy superintendent of Newark 
district, pending teking charge of the superin- 
tendency of Bestori district as soon as the com- 
pany 1s admitted to that place 

Students J. E. Jones, G. M. Valentine, J. A. 
Jensen, who have been agents in Newark dis- 
trict for some time, have been promoted to 
assistancies in same district. 

W. C. Nauman, assistant at Atlantic City, 
promoted to the superintendency of Buffalo, 
N. Y., when company is admitted. 

Eugene C. Lutz has heen promoted to an as- 
sistancy at Atlantic City, to succeed Mr. 
Nauman. 

John D. Voigt has been given the monthly 
payment and commercial agency for Milwau- 
kee, Wis. 

A. F. Paul has been promoted to assistant in 
Chicago district. 

H. E. Plant, assistant in Detroit, has been 
promoted to superintendent in Toledo, Ohio 
district. 

R. F. Reeves has been promoted to an as- 
sistancy in Washington, D. C., district. 

Student M. L. Sutherland will be connected 
with the Washington, D. C., district. 

Mynatt Coxey will be connected with the 
company at Chattanooga, Tenn. 

Harry Crofford, promoted to deputy superin- 
tendent Pittsburgh district. 

Superintendent L. W. Winfield, Galveston, 
Tex., only superintendent attending the school, 
will go to Little Rock, Ark. 

Student René Williams of Philadelphia will 
be connected with Philadelphia No. 2 district. 
a new one to be established first of the year. 

L. F. Davis will be connected with the Detroit 
district. 
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Paying One Debt and Creating Three 











“The slender debt to Nature’s quickly paid; 
Discharged, perchance, with greater ease than made.” 





When a man dies he pays his debt to Nature; but, if he has a considerable estate, by 
dying he creates at least three new debts. 


This is no figure of speech, but the hardest kind of fact. The three new debts 
which a man creates, by dying, are: 
1. The Federal Estate Tax; 
2. The State Inheritance Tax; 
3. The cost of administering his estate. 





All these debts must be paid in cold cash—the The surest and safest way to provide for 
first two within a time limited by law, and with Post-mortem Debts is to provide 
severe penalties in case of default or delay. Post-mortem Cash Assets 


The proverb says: ‘‘The man who dies pays 
all debts,’’—but that is now a misleading proverb. 
Death instantly trebly mortgages every man’s 
estate. The wise man does not incur unnecessary 
debts nor those which he does not see a way to 
meet. But here are debts which come like a bolt 


A Life Insurance Policy, while a man is living, 
is a contract; when he dies it becomes cash. For 
the insured man, death creates assets as well as 
debts. Therefore he may say as Cato said when 
he contemplated death and immortality: 


from the blue. He has nothing to say about them. ‘ 

tte ‘ ‘(My bane and antidote are both before 
While he was alive and able to pay they did not ei 

= ; : a me. 
exist. When he dies they come into being and 
become a first lie is estate : 
xecome a first lien upon his estate. Emerson says: 

Provision for these post-mortem debts is usually 
made—if made at all—by cash or liquid securities, ‘‘Wilt thou seal up the avenues of ill? 
which are themselves a part of his estate and Pay every debt as if God wrote the bill.’’ 
taxable. As these debts must be paid in cash and 
speedily, even liquid securities may have to be Death will write the bill; see to it that Death 
sacrificed on a falling market. also provides for its payment. 





For further details as to what these three debts would amount to in your State and in 
your case, and therefore what cash your administrator will need, consult an agent of the New 
York Life Insurance Company. 


NEW YORK LIFE INSURANCE COMPANY 
DARWIN P. KINGSLEY, President 





P. S.—If you don’t expect to leave a taxable estate, remember that a good life insurance policy CAN CREATE AS 
WELL AS PROTECT AN ESTATE. Life Insurance, payable to named beneficiaries, up to $40,000, is not 
taxable by the Federal Government nor by any State—except one or two. If your chief asset is your pro- 
ductive capacity (which death wipes out) life insurance is more important to you than to the rich man. 
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RICHMOND LIFE UNDERWRITERS 
MEET ° 


jssociation Hears Hon. S. W. Zimmer, 
Prominent Banker, on Value of Life 
Insurance When Seeking Credit 


RICHMOND, Va., December 22.—The Rich- 
mond Association of Life Underwriters held 
‘ grst “common interest” meeting at the Rich- 
mond Hotel last Thursday, with Hon. Samuel 
\, Zimmer, mayor of Petersburg, Va., and 
wesident of the Petersburg Savings and Trust 
Company, speaking on the subject of “Life In- 
wrance as a Stabilizer of Bank Credits.” Mr. 
Fimnmet is a lawyer by profession, and dis- 
assed the administration of estate debts from 
2 legal standpoint. He declared that it was 
contrary to Virginia law for a bank to renew 
he note of a maker after his decease, while on 
the other hand the executor was allowed twelve 
months from death to liquidate an estate and 
He said that law 
hanks were forced either to carry past 
paper, or to sell collateral security. The former 
course is never satisfactory to the bank, and 
the latter often results in heavy losses to the 
The 
remedy, according to Mr. Zimmer, is found in 
adequate life insurance. He said that many 
men hold the opinion that they are unable finan- 
cially to carry adequate life insurance, but if 
hanks in granting credit made it mandatory, 
they would find a way to pay the premiums. 
discussed the value of 
life insurance to partnerships and close cor- 
porations which borrow money. Nearly always 
a bank will require members of firms to endorse 
the partnership’s paper, and in the case of close 
individual stockholders are re- 
In such cases, the endorsers 


pay its debts. under this 


due 


estate on account of market fluctuations. 


Mr. Zimmer also 


corporations, 
quired to endorse. 
heeome personally liable and the loan is con- 
siderably strengthened if life insurance is car- 
ried by the endorsers. 

Credit is based on three elements, honesty, 
security offered, and ability to pay. In most 
cases all three are present to some extent when 
the loan is granted, but before it is repaid, there 
may be a change either in the value of the 
security, or in the borrower’s ability to repay. 
Life insurance tends to stabilize these two ele- 
ments of credit. 

The attendance at Thursday's meeting was 
tnusually large, many bankers being present as 
guests of members of the Richmond Associa- 
tion. Mr. Zimmer held the close attention of 
his audience throughout his address. All routine 
business was carried over to the next meeting 
in order to allow him a longer time to talk. 





Union Indemnity Employees Have Dinner 
Dance 
The Union Indemnity Company recently ten- 
dered a dinner dance to its employees who are 
members of the New Orleans class in business. 
The dance was held in the Roosevelt Hotel in 
that city and Mr. and Mrs. M. M. Moss, assisted 
by other officers of the and 
Wives, received the several hundred guests who 
attended. The gathering was made up of offi- 
Clals and employees of the Union Indemnity, 
Hartwig Moss Agency, Union Title Guaran- 


company their 





tee Company and the Great Union Fire and 
Marine. Mr. Moss, who is vice-president of the 
of which meetings are held every Tuesday night 
and which is instructed by Professor Aldrich 
of Tulane University. 


Life Association Shows Growth 
Life 


National 

The advance report of the National 
Association, Des Moines, shows a very substan- 
tial increase in the amount of business in force 
at the end of 1923, the total now being approxi- 
mately 
over $2,400,000. 

Secretary Kinney writes: 


$80,000,000, with assets increased to 


We have had a good year with an increase 
in production amounting to about 35 per cent 
over 1922, and a very much better renewal per- 
centage than for two or three years past. A 
large part of the association’s business comes 
from the corn, wheat and cotton producing 
States which are now back on the main road 
to normality, and as it will celebrate its twenty- 
fifth anniversary at the end of 1924, we hope 
to reach $100,000,000 of business in force. 
Claims paid totaled about $600,000, which is 
somewhat heavier than for 1922, but this could 
he expected, as the preceding year was an un- 
usually favorable one. Deposits of investment 
securities of the association with the Iowa State 
Insurance Department now exceed $2,000,000, 
this amount being principally surplus and held 
specifically to guarantee continuous level pre- 
miums, and the complete fulfillment of policy 
contracts. 


Liberty Life Examined 
The Liberty Life of Greenville, S. C., re- 
cently passed through an examination by the 
South Carolina Insurance Department, receiv- 
high the 
Among the latter’s comments are the following: 


ing commendation from examiner. 


Examination of the records indicates that the 
company treats its policyholders fairly and 
honorably. The records and hooks are of such 
a nature and are kept in such shape as to clearly 
record all transactions in the simplest form. 
The management is of the best and the loyalty 
and efficiency of the office and agency force 
are to be noted and commended. To these fea- 
tures of the business is due in large measure 
the progress and success of the company. 

The Liberty Life is now writing ordinary life, 
as well as industrial, using largely its indus- 
trial field force. 
a site on Main street, Greenville, where it will 
The examination 
showed follows: Sick 
and accident, $1,182,360; weekly life, $3,388,304; 
ordinary, $238,900; total, $4,800,564. 


The company recently bought 


erect a home office building. 


insurance in force as 


H. E. Perry’s Company Buys Mississippi 
Life 

Perry, president of the Service 

the Standard Life 

Company, negro institutions located at 


Herman EF. 
Insurance 

\tlanta, 
Ga., announces that the Service Company has 
hought a controlling interest in the Mississippi 
Life 
the consideration being $120,000. 


Company and 


Memphis, Tenn., 


The 


sippi Life is operating in five Southern States, 


Insurance Company of 
Missis- 
has $20,000,000 of insurance in force and em- 
ploys 600 people. 

The Service Company owns or controls four- 
teen of the 
country, having combined assets of over $8,- 


largest negro enterprises in the 


000,000. 
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NOVEMBER LIFE INSURANCE TOTALED 
$480,227,000 


Record Shows Gain in Ordinary of 19 Per 

Cent Over Same Month of Last Year 

—Slight Decrease in Southwest 

November sales of ordinary life insurance in 
the United States amounted to approximately 
the same figure as October sales, according to 
statistics just published by the Life Insurance 
Sales Bureau of New York. The 
sales by companies doing approximately 80 per 
cent of the ordinary legal reserve business 
amounted during November of this year to 
$480,227,000 of insurance, as compared to $403,- 
682,000 of insurance in November of last year, 
This increase or a 
greater one was shown by all sections of the 
country except the Western, Southwestern and 
Pacific sections. The Southwestern section was 
the only one to show an actual decrease during 
November of this year from November of last. 

Sales during the eleven months ending No- 
vember 30 amounted to $5,242,950,000 of insur- 
ance, as compared to $4,402,085,000 during the 
same period last year. The increase of the 
eleven months of this year over last is I9 per 
cent, the same as the increase of November of 
this year over November of last. The ordinary 
life insurance the country as a 
whole is running close to the records established 
early in the year. 

During November, of the eight sections into 
which the country has been divided by the Re- 
search Bureau, three showed a greater increase 
than the average for the country as a whole 
over last year. These sections were New Eng- 
land, the Central and West Central States. The 
Middle Atlantic States showed the same in- 
Three others, the Southern, Western 
and Pacific sections all showed a less increase, 
and the Southwestern section showed an actual 
decrease of 8 per cent in November, although 
for the first eleven months it is still 18 per cent 
above the eleven months of last year. 


Research 


an increase of Ig per cent. 


business in 


crease. 


Canadian Life Insurance 

The November sales of ordinary life insur- 
ance in Canada during November of this year 
were 26 per cent greater than in November of 
last year, according to figures just published 
by the Life Insurance Sales Research Bureau 
of New York, which issues its reports on the 
basis of figures from. companies doing about 
85 per cent of the ordinary legal reserve busi- 
ness in Canada. The actual amount of sales 
of these companies in November was $34,165,- 
000 of insurance. This is 16 per cent greater 
than the average volume of sales during the 
first eleven months of the year. 

The increase in life insurance sold this year 
over last was most marked in the central por- 
tion of the Dominion. 
of Quebec, Ontario and Saskatchewan amounted 
in each case to about one-third more than last 
vear. British Columbia, Prince Edward Island 
and Newfoundland were the only provinces that 


Sales in the provinces 


did not show some increase over last year. Sales 
for the first eleven months of this year aver- 
aged for all of Canada 15 per cent greater than 
in the corresponding period last year. 
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: six 
a Profession ? 
Second Paper ad 
“ 
We are told that there are many fake doctors and dentists th 
in this country, and the newspapers report that in New England | ° 


Wast 


and New York they are being Kunted out and punished. This | 


the | 


is possible because it is a crime for a man who is not duly | “, 


licensed to practice these professions, just as it is a crime fora | 
man to practice law who has not been admitted to the Bar. an 
It 

As yet it is harder to arrest the activities of incompetent | * 

life insurance agents. If authority to solicit insurance could be | # 
limited to those who have graduated in a rigid course of instruc- |» 
tion, and have thus won diplomas, their services would have en-— | #* 
fi : js i it has 

hanced value; the public would have a higher appreciation of | i 
the importance of their work, and they could claim to be pro- | 
fessional men. Then the agent who had earned the degree of | « 
eye allt sac purpo 

Master of Life Insurance, or Bachelor of Life Insurance, could | » 
add the letters M. L. I. or B. L. I. to his name. Atlan 
~ ° e ° Bs be the 
Such an ideal situation may never be attained, but the near- de 

est possible approach to it is desirable. Consequently, the Equi- wer 
table Life Assurance Society of the United States does every- | sins 


° . ° ° ° ° ye ° The 
thing in its power to make its representatives in the field trained = | rite 
- 2 e ° . , ° in 45¢ 
experts. And the advantage of this training is two-fold: it | so 
= ° Madd 

enables the agent to transact a far more profitable business than | te: 


faculty 


would otherwise be possible, and it enables him to fulfill accu- | ss. 
rately his responsibilities to the public. ris 
Brand 

; ; a : — ‘ Th 

The Equitable is in search of men to train in this way: not J cus 

° ° . ° Buildir 

those who are already in the insurance business whose habits ta 
have become fixed and who are ignorant of the Equitable’s the 


° » © e . e . nd 
ideals, but men of integrity, intelligence, industry and ambition, | the: 


several 


who have had some business experience of a general character, | iv % 


but who have nothing to unlearn about life insurance. = 
ciate n 
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FALL CLASS ENDS 





Students Complete Work at 


. ty 
- N. Y. U. Training Course 





MUST WORK FOR DIPLOMAS 





No Certificates Given Until Student Has 
Written $100,000 of New Business— 
Winter Term Opens Shortly 
The fall class of the life insurance training 
course at New York University, numbering 
sixty students, had its final exercises in the 
Washington Square Building on Saturday, 
December 15. The most important feature of 
the exercises was the presentation, by Dean 
John T. Madden, of thirty-two certificates of 
graduation to former students who had quali- 
fed on their field work since completing the 
course. Many other students had previously 

received their certificates through the mail. 

It may not generally be known that cer- 
tiicates of graduation are given at New York 
University only after the student has written 
and paid for not less than $100,000 of busi- 
ness after satisfactorily completing his school 
work in the life insurance training course. 
Grifin T. Lovelace, director of the course, in- 
augurated this method at Carnegie Tech, and 
it has had the hearty endorsement of the pres- 
ident of Carnegie Tech and the dean of New 
York University. 

Perhaps the most entertaining feature to the 
students’ guests who were present at the exer- 
cises was a sales demonstration given for the 
purpose of illustrating the life insurance sell- 
ing process. The salesman was Andrew Kin- 
bacher of New York city. Oscar Roller of 
Atlantic City was selected as the prospect be- 
cause he had proved throughout the course to 
he the most difficult “prospect” of all those the 
students had tackled. Mr. Kinbacher made a 
skillful presentation, including the handling of 
several difficult objections and a splendid close, 
which was accomplished only after a hard ses- 
sion with Mr. Roller. 

The final banquet of the class was held on 
Friday evening, December 14, at Ia Maisonette, 
in 45th street, near Fifth avenue. After a 
good dinner, there were speeches by Dean 
Madden, Secretary C. R. Porter and Messrs. 
Lovelace and Bragg of the life insurance 
faculty. Afterwards every member of the class 
was called on for a two-minute talk, and the 
evening was finally closed by an inspiring ad- 
dress from the president of the class, V. I. 
Brandon. 

The winter term of the life insurance training 
course will open at the Washington Square 
Building on January 2, 1924. 


Aetna Changes in New York 
The New York city office of the AEtna Life 
and affiliated companies, through Secretary and 
General Manager J. S. Turn, has announced 
several changes in the personnel of the vari- 
ous departments. M. A. Jameson has been ap- 


Pointed manager of the fidelity and surety de- 
partment, with E. B. Southworth, Jr., as asso- 
These changes follow the re- 


ciate manager, 





cent election of Wilmot M. Smith, formerly 
manager of this department, as secretary of 
the fidelity and surety department at the home 
office. 

W. H. Jenkins, for some years connected 
with the claim department in the handling of 
bond claims, has been appointed superintendent 
of the fidelity and surety claims division at 
the New York office. 

T. U. Lyman, manager of the compensation 
and liability department, has been made man- 
ager of the automobile department also. He 
will be assisted in automobile underwriting by 
Leo Williams, who has been appointed assistant 
manager of the automobile department. 


Equitable Life Agents Establish New High 
Record on Loyalty Day 

Once a year the agency force of the Equitable 
Life Assurance Society of the United States 
voluntarily stages a single day’s drive known 
as Loyalty Day, the object of which is an 
expression of Loyalty, as well as an evidence 
of salesmanship ability. A novel feature is 
that the exact date is kept secret and such 
representative receives in his morning mail 
notice from his manager that at least one ap- 
plication is expected from him before midnight 
as an expression of his allegiance to the Equi- 
table and of his ability to sell at least one pol- 
icy on short notice. E 

This year December 4 was the designated 
day and the final reports by Edward A. Woods 
of Pittsburgh, and W. W. Klingman of St. 
Paul, who jointly conducted the drive, show 
that all previous records for a single day's 
business in the entire history of the Equitable 
were broken. The summary follows: Number 
of agents participating, 3170; number of ap- 
plications written, 6,186; amount of insurance 
applied for, $26,861,875. 

A large number of those participating turned 
in more than one application. 


Winfield W. Gilman Resigns 
Mapison, Wis., December 23.—Winfield W. 
Gilman, assistant attorney general of Wiscon- 





sin, has resigned, effective as of January 1, 
to take a position as associate counsel with 
the Northwestern Mutual Life Insurance Com- 
pany of Milwaukee. He has just returned from 
a conference with Chief Counsel George Lines 
of that company, 

Mr. Gilman has for years handled the opin- 
ions in the attorney general’s department relat- 
ing to insurance and is peculiarly fitted for 
taking on his new work. He has served in the 
department since 191t. Since his appointment 
from Boscobel in 1911 he has served under at- 
torney generals Bancroft, Owen, Haven, Blaine 
and Morgan. 


One Hundred Ways of Canvassing for Life 
Insurance 

Concerning the above-named book, written 
by William Alexander, secretary of the 
Equitable Life Assurance Society of the United 
States, and of which The Spectator Company 
is the publisher, Edward A. Woods of Pitts- 
burgh, says: 

I think it is one of the most practically val- 
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Stephen M. Babbit 


President 


HUTCHINSON KANSAS 























uable books you have written. I can imagine 
no agent who could not freshen up his selling 
methods by reading this book over; as a mat- 
ter of fact, like Heinz fifty-seven varieties, 
there are far more than one hundred selling 
suggestions in it. It is full of them. It not 
only reminds the old agent of successful but, 
perhaps, forgotten methods but it also teaches 
the new man things that he might otherwise 
not find out. It should be in the library of 
every insurance man who wants to progress. 

The price of this excellent book is $3.50. 

—The North American Life Insurance Company 
of Omaha has purchased the spacious and beautiful 
M. C, Peters’ residence in Omaha and is remodeling 
it completely as the home office of the company. 
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Union Central Building 


Ten Thousand Leads in One Month 


“‘Itis the cooperation which I have had from the Union 
Central and its Officers that binds and ties me to the 
Company.” 


This is only one of the many expressions of ap- 
preciation from our Agents—10,000 leads in one month 
were furnished from one circular alone—Such ‘““Team- 
work’’ insures success to Union Central Agents. 


For Agency relations write the Home Office 
ro —o~ 
meee ewer 
ae 


The Union Central Life Insurance Co. 
Cincinnati, Ohio. 





INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or ss pated 


INDUSTRIAL Policies a $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





Assets......ccseccseceees Sears oe cee wes of On 00G,009). OF 
MACRTOMEC AOD 5:0 6i0'c ous: 50's tate -a iosenahs arevetenel eve eters lee clots 28,512,821 .50 
Capital and Surplus s< o:6:6:6sierccsraciee- 6's. wcces SIS RIOR 
MRAP COATT EOL CEs. 6:0 0.5 0:6) 6 4:00:05 014 106 ie1oveieis lore 230,322,163 .00 
Payments to Policyholders.................. 2,331,155 .50 
Total ne to nbenaeeicini since ae 

HEAL vayayesiroorieis. cite iorencionts ee . $30,051,860.92 


JOHN G. WALKER, petit 











1923 Supplement 


Insurance leur wil New York 


At its 1923 session, the Legislature of New York enacted 29 
laws, affecting 59 sections, the changes in 1923 being about four 
times as many as usual. Owing to this situation, the compiler 
of the Insurance Law of New York, Amasa J. Parker, Jr., 
decided to publish a supplement to the last complete edition. 
This 1923 Supplement has been issued and contains 98 pages. 


The 1923 Supplement embraces reprints of sections amended, 
new matter being printed in italics and matter omitted being 
shown in brackets. 


There are also copious notes after each section, showing the 
purpose of the amendments. 


Price, in cloth binding, $2.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INe''RANCE EXCHANGE NEW YORK 

















Desirable Territory Open for 
General Agencies in Arkansas, 
Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 
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Some Letters from Bankers on Life Insurance 


J. Graham, vice-president of the 
Equitable Life Assurance Society of the United 
States, in a talk before the Life Underwriters 
Association of New York on the “Use of Life 
Insurance in Support of Business Credits,” read 
a number of letters from bankers and credit 
men which presented strong arguments for the 
use of life insurance in connection with the 
Some of these letters fol- 


William J. 


granting of credits. 
low: 

Charles A. Hinsch, president of the Union 
Savings Bank and Trust Company of Cincin- 
nati, says: 

A business which is not sufficiently profitable 
to carry fire protection is hardly worth con- 
ducting. And if a plant is worth protecting 
with fire insurance, surely the managers of the 
business, being of almost the same importance 
as the plant, should be protected with life in- 
surance.” 


F. A. Chamberlain, chairman of the board 
of directors of the First National Bank of 
Minneapolis, says: 


We have recommended business life insur- 
ance to many of our corporation officers as a 
very substantial support to their financial credit, 
and in many instances such insurance has been 
taken out in accordance with our expressed 
desire. The taking out of such insurance is 
especially desirable in the case of corporations 


or partnerships where the success of the busi- , 


ness is largely dependent on the lives of cer- 
tam managers. We cannot speak too highly 
of the benefits of this form of insurance. 


James B. Forgan, chairman of the board 
of the First National Bank of Chicago, says: 


_ We have frequently realized the benefit of 
Insurance in our favor on the lives of our 
debtors. This benefit applies more especially 
to co-partnerships where the death of one 
Partner may embarrass the surviving partners 
in continuing the business. For an individual 
ot moderate means engaged in business, it is 
always a source of comfort to know that, in 
the event of his death, his debts will be paid 
m tull and this comfort is afforded by insur- 
ing his life for the benefit of his estate, of his 
hank or of his principal creditors. 

Frank D. Stalnaker, president of the Indiana 
National Bank of Indianapolis, says: 


In our blank forms for credit information, 


we ask that the prospective borrowers state the 
amount of their life insurance; and in some in- 
stances, for the protection of lines of credit 
granted, we require that they take out life in- 
surance in an old-line company, payable either 
to their estate or to us as our interest may 
appear. As a further indication of our belief 
in business insurance, I might add that we just 
recently took out “group” insurance in your 
company on the lives of the one hundred and 
fifty employees of this bank. 

John G. Lonsdale, president of the National 
Bank of Commerce in St. Louis, says: 


Bankers should demand even more than at 
present that insurance, payable to the firm, be 
carried to protect themselves and the borrower 
against this man’s death. 

John T. Manson, president of the First Na- 
tional Bank of New Haven, says: 

Whenever a customer applies for a loan the 
fact that he carries a reasonable line of life 
insurance influences us favorably. Only a day 
or two ago we requested a borrower to take 
out a substantial line, and we are more and 
more requiring that our customers shall carry 
insurance as additional security for loans. 

P. D. Houston, president of the American 
National Bank of Nashville, says: 

Regarding the value of life insurance as a 
basis of credit, beg to say that, in a majority 
of instances, it is a good business policy, both 
from the standpoint of the borrower as well 
as the bank. Many young men possess two of 
the most essential elements of credit; character 
and capacity, but are limited as to capital. 
With adequate life insurance protecting the ob- 
ligations of such a one, the banker who is in- 
terested in developing young men can very 
safely extend credit without taking an undue 
risk. I make it a rule to encourage all in- 
dividuals and firms who are without adequate 
capital, to protect their bank line by life in- 
surance, endorsed to the bank as its interest 
may appear. 

W. W. Douglas, vice-president of the Bank 
of Italy of San Francisco, says: 

We quite appreciate the importance of busi- 
ness life insurance as related to bank credits. 
This is especially true in considering applica- 
tions for credit of individuals engaged in busi- 
ness with a moderate working capital, and of 
firms and corporations where the business has 
been built around the personality of some one 
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individual connected with them and through 
whose death the business would consequently 
be materially affected. 


D. W. Twohy, chairman of the Old National 
Bank of Spokane, says: 


In the case of firms, the nature of whose 
business depends largely on existing manage- 
ment, we always encourage the taking out of 
life insurance on the life of the executive 
officer, making the firm or corporation the 
beneficiary. We think this practice is becoming 
more widespread and should be given encour- 
agement by bankers throughout the country. 


Samuel A. Welldon, cashier, First National 
Bank of New York city, says: 


In bankers’ judgment of commercial paper, 
insurance against the death of essential individ- 
uals is, we believe, a factor which, as time goes 
on, acquires greater and greater importance. 

Rollin P. Grant, president of the Irving Na- 
tional Bank of New York (which since has 
been merged with the Columbia Trust Com- 
pany), says: 

It occasionally does become a matter of im- 
portance, particularly where it is a one-man 
concern and all depending upon his ability. 

Joseph W. Harriman, president of Harriman 
National Bank of New York, says: 

Harriman National Bank makes it a practice 
not only to make inquiry for life insurance, but 
also urges it both for personal and business 
reasons, and in special cases demands it in pro- 
tecgjon of credit extended. 

Seward Prosser, chairman of the board of 
3ankers Trust Company New York, says: 


The constant increase in the number of such 
policies applied for, many for large amounts, 
is the best indication that this form of insur- 
ance is filling a need in the commercial world. 
of an individual might often necessitate the 
In this age of specialized ability, the death 
winding up of the affairs of a prosperous con- 
cern unless ready money is available to bridge 
over the emergency. Even when death does 
not occur, a business insurance policy is an 
asset increasing annually in value and at times 
it serves to strengthen credit. My feeling is 
that if T were connected with a purely com- 
mercial bank, I could in many instances recom- 
mend that borrowers strengthen their credit 
by carrying such insurance. 


These statements and similar statements are 
available in increasing number as the functions 








of life insurance as a credit factor are made 
better known—and it is our job to make them 
better known. That there is much to do yet 
would be indicated by a letter on this subject 
which has been submited to me for the purpose 
of this meeting by the Mercantile Agency of 
R. G. Dun and Company: 


‘ If the taking out of such policies 
were to become a general practice, perhaps the 
existence of such a policy might, in the estima- 
tion of the givers of credit, improve the credit 
of the policyholder, and, if the practice were 
general enough, the non-existence of such a pol- 
icy attract the attention of the givers of credit, 
and be taken into consideration for credit pur- 
poses. Such policies are relatively so few 
in number that we do not make them the sub- 
ject of our general inquiries. Hence, under 
present conditions, we apprehend that were we 
to make a practice of making inquiries upon 
the subject, mercantile men might be misled 
into thinking that the absence of such a policy 
might have some effect in lowering their credit. 

We heartily approve of the efforts of life 
insurance companies to increase the number of 
such policies, but it seems to us that our func- 
tions should not be so expanded as to urge mer- 
cantile men to take out such policies. 

The form and effect of such a policy upon 
the life of a man who was a sole trader, are 
certain, but we should suppose the form and 
effect of such a policy upon an individual mem- 
ber of a firm would require careful considera- 
tion to make an assurance that the proceeds of 
the policy would be used for the purpose of 
discharging the debts of the firm existing at 
the time of his death. 
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The Home Office Building 


By T°REDERICK 


In the issue of THe Spectator of October 
25, there appeared a general discussion of the 
broad phases and characteristics of the insur- 
ance home office building. This present article 
will treat of the preliminary steps and details 
incident to the carrying out of a definite pro- 
gram of design and erection as regards such 
structures. 


INDICATIONS OF GROWTH 
The first indications of the need of addi- 
tione! floor space to carry out efficiently the 
activities of the home office are, in general, 
as follows: 

A.—Delays in schedules. 

B.—Clerical errors. 

C.—Dissatisfied employees resulting in mis- 
takes incident to breaking in in- 
experienced help. 

D.—Increased messenger service. 








Bradstreet’s submit the following: 


es We are much interested in the sub- 
ject and, of course, take due cognizance of any 
form of insurance that tends to augment the 
financial responsibility or strengthen the credit 
of individuals, firms and corporations engaged 
in business. 
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We insure titles anywhere in the United States. 
Ask for our special booklet T. S. 


NEW YORK 


135 Broadway, New York 
Capital, Surplus and Undivided Profits more than 


American Trust Company 


Methods 


AND MORTGAGE 
COMPANY 
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engineer 


E.—Inconvenient location of files and other 
office equipment. 

F.—Crowded and unsanitary condition of 
offices. 

G.—Continual requests of squad foremen 
and departmental heads for more 
space. 


At first these items are passed over lightly 
one by one until gradually the complaints come 
almost as frequently as the discharge of 4 
machine gun and finally make a “breach” jp 
the mind of the officers of a company, and 
they begin to think that more floor space should 
be provided. Preliminary steps are taken in dif- 
ferent ways, depending on the size, financial 
strength, permanency, and rapidity of the com- 
pany’s growth. (See article in October 2: js- 
sue. ) ‘ 

The first step generally taken is a carefy! 
investigation as to the past and probable future 
growth of the company in its home office activi- 
ties, and the economies resulting from the cen- 
tralizing of all work connected with the com- 
pany that might produce greater efficiency. 
Some companies have deferred the erection of 
home office buildings by an extensive study of 
their clerical activities and have succeeded in 
many places by gradually increasing the eff- 
ciency of the employees and_ utilizing their 
efforts and the available floor space to such 
advantage that the consideration of a new 
building has been indefinitely postponed. An- 
other solution has been to hire additional floor 
space wherever it could be obtained, though 
this generally results in a scattered and ineff- 
cient organization. Other companies have built, 
“hit or miss,” with some one dominating idea 
to which all others have been subservient, thus 
bringing about expensive buildings that are 
of very little value from the efficiency stand- 


point. 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 
Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 











CAREFUL CONSIDERATION NEEDED 


The question as to the location, size, and type 
of building should be considered carefully and 
ina broad way, and should be looked at from 
every angle in order that the highest operating 
efficiency may result from a minimum invest- 
ment. It should be borne in mind that the 
energies of the officials of a company are far 
more valuable if concentrated on the insurance 
business than if diverted to the consideration of 
questions of building capacity, arrangement and 
growth which are strictly engineering problems. 
It therefore might be of interest to the reader 
to follow through the method adopted in the 
planning and construction of one of the most 
recent home office buildings, which is substan- 
tiaily as follows: 

1—A committee was appointed by the 
board of directors to engage an 
engineer to report on the growth of 
the company and to determine ap- 
increase in office 
term of 


proximately the 
force, etc., for a given 
years. 

The directors, upon receipt of this 
report, then appointed a committee 
of preliminary survey whose duties 
were to report back to the board of 
directors a definite plan for a build- 
ing program covering a period of 
fifty years, with buildings to suit 
the size and shape of tle lot and the 
most economical development by 
structural units. 

2.—Practical size of the first unit based 
on periods of growth as might be 
determined. 

3.—Arrangement of first unit to depart- 
mental needs with adequate allow- 
ances for harmonious growth. 

4—Calculations as to the maximum size 
of the buildings adaptable to the 
land and the maximum period of 
accommodation. 

5.—General type of interior construction. 

6.—Departmental arrangement in relation 
to economical and convenient per- 
formance of work. 

7—Type of connection 
(stairs or ramps). 

8—Toilet and sanitary facilities. 

9.—Security vault accommodation. 


between floors 


10.—Height of stud to allow for proper 
light and air, and thus determine 
the number of floors at a given 
height. 

11.—Labor-saving devices and methods for 
intra- or inter-department work. 

2.—Advisability of a printing plant. 

13.—Space and location of file departments 
with reference to the building pro- 
gram and operating conditions. 


14.—Capacity of elevators and exits. 
The above with any cognate points will form 
the main part of the work of this committee. 
An engineer was engaged by this committee 
to prepare a report which was in reality the 
specifications for the 


preliminary plans and 


building. Upon the acceptance of this report 
by the committee and the board of directors, 
the committee was discharged and a building 
committee appointed by the board with full 
power to proceed with the design and construc- 
tion of the building in accordance with the 
accepted report. 
PROCEDURE FOLLOWED 

This building committee, after due delibera- 
tion decided that the construction of the build- 
ing snould be dominated by the engineer rather 
than the architect. 
engage the services of an engineer to prepare 


It therefore proceeded to 


all plans and specifications, excepting those re- 
quired for exterior facades, foyers, main cor- 
ridors, and any special rooms for the directors 


yr other executives. The influencing factor 


which compelled the committee to reach this 
decision was that from 80 to 85 per cent of 
the building costs would be incurred by work 
done from drawings and specifications of an 
engineering character and from 15 to 20 per 
cent would cover all work done from the orna- 
In order that the exterior 
have a classical and 
following method of 


mental standpoint. 
of the building might 
artistic appearance, the 
procedure was adopted by the committee: 

‘ive well-known architects were invited to 
participate in a paid and closed competition for 
the design of the exterior of the building; 
each architect being furnished with:the pre- 
liminary plans and specifications which gave 
the column spacing, story heights, and outside 
dimensions of the building. A judge was 
selected by the committee who was satisfactory 
to the competitors, and from these five designs 
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one was selected by the judge subject to the 
acceptance of the committee and the board of 
directors. 

Irom the accepted design, the architect pre- 
pared the necessary plans and specifications for 
the exterior stone work and windows and de- 
signed the ornamentations for the main lobby 
and corridors at a figure satisfactory to both 
the committee and the architect. 


RESULTS OBTAINED 

The outcome of this method has proved most 
satisfactory, not only as to cost of plans, 
specifications, supervision, and construction, but 
also as to the results obtained after one and 
one-half years of occupancy. The building has 
a dignified and pleasing exterior with every 
possible advantage from an operating stand- 
point in its interior arrangement, and has re- 
sulted in an increased output per employee, 
plus a considerable reduction in the time of 
completing schedules. 

The directors, after considering the entire 
problem from every angle, reached the conclu- 
sion that the company should have a building 
which would be devoted exclusively to home 
office activities and would be a permanent home 
for the executives and employees. This was 
decided because of the belief that greater econ- 
omies would result and that the policyholders 
would be benetited to a greater extent in this 
way than by venturing into realms of real 
estate management, occupying a portion of a 
building themselves, and renting the remainder 
to outside interests. The results have more 
than confirmed the directors’ judgment. 
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Liabilities of Property Ownership 


By E. E. KirKPATRICK 


Society marks a wonderful advancement 
from the time the Nomad of the desert repre- 
sented the highest state of civilization to the 
present, with our palatial modern homes and 
complex manner of living. The Nomad was 
subject to no law, except such as laid down by 
the leader of the tribe. His property was his 
cattle and tents. No one had title to real 
estate, therefore the Nomad felt free to go 
where he wished. At his death his cattle and 
tents passed to men of his family. 
no written law of organized government which 
controlled this transfer, but it was done merely 


There was 


according to the traditions of the tribe. 


OWNERSHIP vS. POSSESSION 
As civilization advanced, governments were 


organized and property ownership became 





North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 











Mere possession was 
previous to the 


recognized by the State. 
considered as ownership 
organization of government, but since govern- 
ment has been organized, possession is said to 
be nine points in law, yet there are evidences 
represented by written documents and some- 
times by other testimony which designate own- 
ership that takes precedence over possession, 
or campletes the link between possession and 
ownership. 
OwneErRSHIP EVIDENCE OF BUSINESS 
SUCCESS 
It is natural to strive for material prosperity 
-—an instinctive trait, a human inheritance. We 
crave to win security even while we may not 
Independence need not 
Independence 


crave ease from effort. 
beget indolence nor somnolence. 
fosters endeavor and brings to the courageous 
inspiration towards recurrent victory. Failure 
tends to despair, because it is the sting of a 
rebuke. 
Ownership, 
earnings, is the practical evidence of business 
3usiness success, as usually under- 


coming as a capitalization of 
success. 
stood, means success not only in earning but 
in accumulation. However meritorious a life 
may be ethically, its business success means 
earnings beyond maintenance needs, prosperity 
revealed by ownership actual or destined. 

Ownership, often by gift or by inheritance. 
represents success of the donor and places re- 
sponsibility for conservation upon the one to 
whom the gift is made. 

ProBLEMS OF MAINTAINING OWNERSHIP 

Acquisition and valid title do not solve all 
the problems of ownership. The person who 
has acquired property through business success 
or by means of gift or inheritance must safe- 
guard the property against liabilities which tend 
to reduce values or destroy ownership. 

Among the liabilities to which property is 
exposed are: 

I. Voluntary liability, such as mortgages or 
pledges. 

2. The expense of handling property. 

3. The effect of depreciation. 

4. Liabilities fixed by the government in the 
form of taxes. 

5. Damages for 
liable. 

6. Cost of transfer to one’s heirs. 


which property may be 
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Risk oF DEFEATING THE OwNer’s Purposg 

The successful business man is not the One 
who attempts to safeguard his Property by 
avoiding liabilities, but the man who arranges 
his affairs to provide for mecting liabilities as 
they arise. 

In the assumption of voluntary liabilities, the 
successful man weighs every problem carefully 
and only assumes a liability when he js assured 
profit thereby, or when it is necessary to con. 
serve or develop business or property already 
in his same time he 
assumes a voluntary liability he makes pro- 
vision for meeting the obligation when it be. 


possession. At the 


comes due. Tle also prepares himself to meet 
involuntary liabilities by setting aside a fund 
to meet taxes, and by insuring his property 
against fire and other damages to which it may 
become liable. 

It is years that successful 
men have given more thoughtful attention to 
the problem of meeting involuntary liabilities 


only in recent 





‘You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.’ 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield Illinois 

















EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER | 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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that become a claim against property in the 
process of transfer after death. 

A man accumulates and conserves not for 
himself alone. He feels an obligation toward 
his wife and children and others to whom he 
te closely related. This obligation does 
not pass with his death but continues so long 
as they may live and are dependent. 

Property, therefore, is accumulated to guar- 


may 


ante: the owner himself against dependency, and 
o assure independency to his wife and educa- 
and a start in life for his children. The 
mere passing of property to” the heirs, either 
by will or by process of law after death, does 
im ouarantee the transfer of the estate intact 
to the wife or children. It will not insure the 
carrving out the will of the owner as expressed 
during his life, unless the owner has prepared 


tion 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surplus Protection to 
Policyholders 
$26,000,000.00 Imsurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA,OHIO,ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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the estate to meet the property liabilities that 
accrue following decease. 


THE DEsIrE TO STABILIZE ACHIEVEMENT 

Underlying the desire to accumulate for the 
protection of old age and for the family, there 
is the inspiration and fun in the achievement 
itself. 

No man wants an enterprise which has given 
him great joy and has taken the best years 
of his life to build up, destroyed or dissipated 
Even where there is no 
whom the 


following his death. 
wife, children or other heirs to 
owner of property can pass his possessions fol- 
lowing death, the successful man is looking 
means to guarantee the 


for safe ways and 


solvency of his business and safeguard his 


property. 


Tue Best Way To GUARANTEE AGAINST 
DISSIPATION BY TRANSFER 

A few men have spent time and money in 
an effort to avoid the liabilities that are 
attached to property following the decease of 
the owner. Some of the most ingeniously 
thought-out plans, however, have failed. The 
best plan of safeguarding property is by care- 
ful preparation to meet liabilities as they may 
arise. This plan is safest for the owner, 
safest for the heirs, and safest for the prin- 
ciples of property ownership. Tor in prepar- 
ing to meet the obligations imposed by the gov- 
ernment, the individual recognizes and strength- 
ens the government in its work of protecting 


and defending the property-owner. 


Hazarps FAceD BY THE [STATE 
Let us 
created, and the creator looks with satisfac- 


assume that the estate has been 
tion upon the results of his thrift and business 
acumen. When Death strikes—what happens? 
If there is a will, the will is filed for probate, 
the witnesses summoned, the will is proved, and 
if there are no contests, and the widow elects 
under the provision of the will, the estate will 
be administered and transferred according to 
the provisions of the will. If there is not a 
will, or if the will is broken, the estate will 
be administered and transferred according to 
law. Barvitig suits, whether transfer is by will 
or by law, the liabilities that attach previous 
to actual transfer are the same. 


The immediate expenses chargeable to the 
estate are doctor bills, funeral expenses and 
initial court costs, and unpaid State, county or 
municipal taxes which were accrued and_ be- 
came a liability previous to the decease of the 
owner. - 

The next slice is estate taxes to the United 
States Government and inheritance taxes paid 
to the State in which the deceased resided at 
the time of his death, and also inheritance taxes 
on property which may be located in other 
States. 

The next slice will be the administrator’s fees 
and attorney’s fees. 

The next deduction is from mortgages, other 
liens and personal indebtedness. 

The remainder of the property, if any, goes 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 
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It is gratifying to the officers of our Company to say that in 1922 
only two companies wrote more business in the state of Kansas 
than we did. We also show a greater increase in business in force 
than any other Kansas company. 

WE WANT DISTRICT MANAGERS FOR ARKANSAS, MIS- 
SOURI, NEBRASKA, OKLAHOMA, IOWA, TEXAS MINNE- 
SOTA, AND KANSAS. 


WRITE AND SEE WHAT WE HAVE TO OFFER 
Policy contracts that are different. 


Every active officer of our company is an experienced Life In- 
We have been on the firing line with the rate book 


Our business is to help you. 
Better Life Insurance policies are being written—THE NATIONAL 
RESERVE LIFE writes them. 


Non-participating and 
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to their heirs in law or to persons designated 


by will. 


How To SAVE AN ESTATE 

Serious depreciation or total loss to estates 
in the process of transfer to heirs is not an 
idle dream. Instances are happening every 
day which illustrate the hazard the estate must 
face during the administration period. 

The Stillman estate, the Woolworth estate, 
the Frick estate and the Collier 
outstanding examples of what may 
when property passes from the once owner to 


happen 


his heirs. 

Te the man who 
“Through persistent work and business acumen 
I have accumulated an estate that will care for 
my family and give them a start on the road 
of life,” it is quite a jolt to find that after 
all his estate may not be as secure as he thought. 

The United States Government and the State 
governments accept nothing but cash in pay- 
ment of taxes; so must administration 
costs and attorney’s fees be paid in cash. These 
obligations fall due within one year following 
decease of the owner. The amount of taxes 
and administration, themselves, while they are 
a very considerable drain on one’s accumula- 
tion. are not alone the cause of loss or 
depreciation. 

The fact that these taxes and administration 
costs must be raised in cash, may require the 
sale of property or stocks or bonds when the 
market is low, at a great loss. It is loss from 
forced sale or change in control which forced 
sale of stock may bring about that presents 
the greatest danger to property during ad- 
ministration and transfer. 

But there is one way, and only one way, 
by which these risks may be eliminated hy the 
owner of the estate. 


to himself has said, 


also 


LirE INSURANCE ProvipeEs Reapy CaAsH 

By setting aside a portion of income from 
the estate, life insurance may be provided which 
will take care of all contingent obligations. 

Payable to a designated beneliciary, it pro 
vides ready cash at a time when most needed 
by the wife and family without the emharrass- 
ment of calling upon the administrator. 

The mortgage, that most useful instrument in 
the accumulation of property, becomes a great 
menace to property if it must be collected by 


foreclosure. A small amount of extra interest 
on the loan will cover the mortgage by suffi- 
cient life insurance to meet it at once when 


death overtakes the borrower. 

Inheritance and estate taxes 
government will not wait, and for which it de- 
mands cash, will be readily met and advantage 
taken of the discounts offered by some States 
for early payment, where life insurance is pro 
vided to care for this item. 

No estate is complete unless 
liabilities, which may greatly reduce it or wipe 
it out of existence, are covered by sufficient 
life insurance. 


for which the 


the contingent 


A Sounp FINANCIAL INSTITUTION 
Life insurance is based on a sound economic 


idea. It meets a definite need in present-day 


estate are 
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We are satisfactorily handling 


REINSURANCE 





risks on the Coinsurance basis. 
your papers. 


Head Office, Waterloo, Ontario. 





for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases, 


Reinsurance on the yearly Renewable Term plan, or for substandard 
Our decision given by wire on day of receipt of 


THE ONTARIO EQUITABLE LIFE & ACCIDENT 
INSURANCE COMPANY 


S. C. Tweed, President. 








civilization. The financial strength of the in- 
stitution of life insurance has never been chal- 
lenged, but has been endorsed by all great men 
of to-day, not only by written statement, but 
by actual participation in its benefits. Roose- 
velt, Cleveland, Taft, Wilson and Harding are 
among the statesmen who have endorsed life 
insurance. 

Millions of insurance carried by the Morgan 
and Wanamaker interests are endorsements 
more eloquent than can be written or spoken. 

Whether the estate be $1000 or $100,000,000, 
the relative need of life insurance for protec- 
tion against the hazards of administration and 
transfer to heirs is just as great and must not 
he neglected. 


Short Lessons in Life Insurance 


A book of very considerable value to the 
student of life insurance has just been pub- 
lished by the Spectator Company of New 
York and Chicago, entitled “Short Lessons in 
Life Insurance.” The author, William Thorn- 
ton, has also written a number of authoritative 
articles on life insurance which have been pub- 
lished from time to time in the leading in- 
surance journals in this country, and he is also 
a lecturer of well-merited prominence. 

Mr. Thornton has presented his subject in 
a very simple yet intensely interesting manner, 
and it is safe to assume that whether or not 
the student is wholly ignorant of the principles 
of life insurance, he may, with only a few 
hours’ study, acquire a truly informative 
knowledge of the basic theories which are the 
foundation of legal reserve life insurance. 

A study of life insurance in the simplest of 
excellent English, Mr. Thornton’s book will 
doubtless make its appeal to the individual who 
is planning adequate protection for his family 
and himself, as well as to the student, for whom 
it is primarily written. 

The origin of life insurance, its history 
through the ages, its ancient crudities and its 
present-day highly specialized forms, are all 
given very interesting trcatment in “Short 
Lessons in Life Insurance.” 

A short article entitled “The Career of a 
Life Insurance Agent” concludes this work and 
carries a word of enlightenment, also encour- 
agement, to prospective agents, and impresses 
them strongly with the necessity of constant 
application and study of this  scientifically- 
developed subject, in order that they may be 
in a position to help educate the masses to the 
benefits and advantages to be derived from life 
insurance.—The Adjuster. 
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INHERITANCE TAXATION MATTERS 
Recent Decisions, Rulings and Regulations 

in Various States 

3elow will be found references to varioys 
matters relating to inheritance taxations, as 
extracted from Prentice-Hall Inheritance Tax 
Service bulletins. 

The taxability by the Federal Government of 
transfers is a matter of general importance in 
estate taxation cases, and one upon which a 
large number of appeals have been made. These 
appeals mostly relate to transfers in contempla- 
tion of death, or intended to take effect in 
possession or enjoyment at or after death, 
Where the question of contemplation of death 
is involved, it requires an examination of the 
medical history of the decedent and of all the 
motives that bear upon the transfer; the scope 
and effect of the two-year statutory presump- 
tion must also be taken fully into account. The 
bureau ordinarily gives great weight to the 
presumption, which must be offset by showing 








Ask for— 


“How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 

Make this collection of sales letters 4 
part of your selling plan. Write for book- 
let11-A now 


WILLIAM S. HULL 


Direct--Mail Sales Service 
¢MADISON, CONNECTICUT 
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under our direct 
general agency 
contract. 


Our policies provide fors 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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THE SPECTATOR 


LIFE INSURANCE SECTION 


that contemplation of death was not the im- 
pelling motive for a transfer, though the burden 
of making such a showing rests heavily upon 
the estate. In the case of a transfer intended 
to take effect in possession or enjoyment at 
or after death, the question of taxability now 
turns on actual intent, and not on the legal 
consequences resulting from the ambulatory na- 
ture of the gift. In such cases, therefore, it is 
the practice where a power of revocation exists 
to consider both the question of intent and the 
question of contemplation of death. 

In an Indian case a woman was bequeathed 
$50,000, and received her legacy by check, which 
she immediately endorsed to her two children. 
She died about a month later, leaving a con- 
siderable estate. It was admitted that tne trans- 
fer of the $50,000 was made in contemplation 
of death. Each child contended that he was 
entitled to receive an exemption of $2000, both 
on the transfer in contemplation of death, and 
on the property passing on her death. It was 
decided that two separate $2000 exemptions 
were allowable, that is, one against each trans- 
fer, the theory being that the transfers were 
separate in character and that under the in- 
heritance tax law, making all taxes due and 
payable at the time of transfer, both exemp- 
tions were to be allowed. 

A decision in New York is to the effect that 
the inheritance tax due a foreign State is not 
enforceable in proceedings in New York, and 
assets will not be ordered transmitted to State 
of domicile for that purpose. 


Ever Think of Insurance This Way? 

A great many people do not believe in life in- 
surance. Others have a half-way belief that it 
is probably a pretty good thing for the fellow 
who has plenty of money and can afford it. 
Some of us know it is a good thing but have a 
feeling that we can’t afford to carry very much 
of it. Far too few of us are positive that it is 
a wise investment, and carry every bit of insur- 
ance that our incomes will permit. 

The same fellow, however, who is accustomed 
to treat the matter of life insurance lightly, and 
who carries little or no insurance on his own 
life, is the one fellow who, if he get enough 
money together to buy an automobile, a home, 
or some nice furniture, does not delay a moment 
in having it insured for its full face value, 
against every possibility of disaster or destruc- 
tion. 

For instance, take a man who has an annual 
income of $1500 or $1800 per year. Now $1500 is 
six per cent interest on an investment of $25,000, 
and $1800 is six per cent interest on $30,000. 
That $25,000 or $30,000 investment is repre- 
sented by the man himself, so long as he lives 
and is capable of earning a wage or a salary. 
If this same man happens to own a house and 
lot, an automobile, a garage, a small farm or a 
small business, all of which we will say, he 
values at $30,000, the chances are that he will 
insure his possessions against every possibility 
of disaster for their full face value, and he will 
care for them as if they were priceless posses- 
sions. It is hard to imagine any man of this 
character, owning property to the value of 
$25,000, and not having it protected with some 
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insurance. He would be foolish if he didn’t in- 
sure it, you say. Most certainly! 

On the other hand, however, we do know 
many men who earn in the neighborhood of 
$1500 or $1800 per year, who do not carry a 
single penny’s worth of insurance on_ their 
most valuable and priceless possession—their 
body, which is worth $25,000 or $30,000 to them 
and their loved ones, by reason of its earning 
capacity when figured as a six per cent invest- 
ment. Instead, they treat it as though it were 
an old bit of junk, worth nothing. “This is a 
wrong viewpoint and one which should be 
speedily corrected, by every man taking out just 
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Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
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Liberal Agency and General Agency 
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LIFE INSURANCE SECTION ” 
as much life insurance as he can _ possibly 
afford. 
Your body is your most valuable possession You can obtain quick and satisfactory Service when Lif 
and the one thing which can earn you more 7 
money than anything else; fer without it you placing your excess Life Insurance with 


would not exist, and all your schemes for mak- f 
ing money would likewise cease to exist. Give 


your body a square deal. Treat it with the care The Reinsurance Company of 


and consideration that its high value deserves, this 


just the same as you treat your automobile, f * d $70 
your home, or anything else of value which Oo ana a tice 
































you possess. Get it insured so that tiicse whom for 
you love and cherish may continue to have an tw! 
income in case of your death or permanent dis- WATE R LOO = ONTAR 10 pat 
ability, and not have to suffer in poverty and ing 
self-denial as so many have been forced to do COVERAGE ON TERM OR COINSURANCE PLAN 250 
in instances where lack of foresight resulted q 
in a man’s dying without having first provided of 
some sort of an estate through the medium of ma 
life insurance. not been reaching enough of the men in the receive a check for $50. President E. W. the 
Deny yourself some of the comforts and field through their general conventions. Here- Randall and Agency Vice-President O. J. Lacy thi 
luxuries of life in order that you may buy life tofore the two leaders in new business for the spent some time in November in the field, on the ‘ 
insurance, if this is really cilia Most of convention year have been named president first of a series of these district conventions, ha: 
us, however, waste enough emia Scaliatiter to and vice-president, respectively, of the conven- Points visited by Mr. Randall and Mr. Lacy bec 
pay the premium each year on several thousand tion. Hereafter the agent leading in paid-for were: Chicago, Memphis, Dallas, Oklahoma ha: 
dollars’ worth of insurance. The one big idea business for the calendar year will be conven- City and Kansas City. evi 
iss Have Some Lire Insurance.—Mecaco tion president and will win the trip to the next —— TI 
Bulletin. meeting of the National Association of Life R. C. Caldwell Goes with Toledo Travelers the 
Underwriters at Los Angeles, at the expense of R. C. Caldwell, formerly agent for the lar 
the company. The president of the Randall Peoria Life Insurance Company, has accepted gr 
Will Hold Sectional Meetings Club, which title goes to the man having the a position as superintendent of agencies with 
The Minnesota Mutual Life Insurance Com- highest renewal ratio for the club year, also the Toledo Travelers Life Insurance Company, M 
pany has announced its intention of holding dis- attends this convention at the company’s ex- Mr. Caldwell has been very succ-ssful as a ric 
trict or sectional conventions during the com- pense. The agent having the second largest producing agent and has been president of the it 
ing year, in lieu of its next general convention. volume of paid-for business for the same $200,000 Club of the Peoria Life as well as of 
This for the reason that they feel they have period will be convention vice-president and will a member of the Quarter Million Dollar Club, tu 
ee - : Ce 
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| Increased Dividends 
| 
GL Fe ( CAN | Our 1924 dividend scale represents the greatest In 
dividend increase in_ the history ¥¢ fof _t the >_ Company. - 
= 0S ries a ait eine ou 
At the same time the rate of pete allowable on : 
= | sums held by the Company for the credit of policy- 2 
holders under mie and Policy settlements _ilas 
; | been increased to 4.8% Rim Sa: er : of 
“Guardian “Agents hee the benefit of an unusually ne 
| helpful program of Home Office cooperation and Ce 
service. From furnishing leads on desirable prospects jr 
| to free health examinations for policyholders—nothing R 
| is overlooked to give both Agents and Policyholders ta 
| the utmost in genuine service{ m 
di 
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INCREASES CAPITAL STOCK 


Life and Casualty Company Augments 
Fund by $100,000—Shares to Be 
Offered to Field Force 
At a recent call meeting of the stockholders 
of the Life and Casualty Insurance Company 
of Tennessee, Nashville, the capital stock of 
this company was increased from $600,000 to 
$700,000. The company will follow its prac- 
tice by selling its field force stock. The field 
force has already subscribed for more than 
twice the amount of its allotment. The com- 
pany has found this a wonderful help in build- 
ing its great organization and it now has some 

250 stockholders. 

The company’s record for this year is one 
of the best in its history. The company has 
made over 500 per cent gain in assets during 
the past five years and its assets at the end of 
this year will be something over $3,000,000. 

The officials of the company are especially 
happy over this showing, and particularly so 
because in Nashville and the nearby towns it 
has made the greatest gain this year it has 
ever made during its twenty years of operation. 
The expert training on salesmanship given to 
the field force for the past two years is in a 
large degree responsible for its new record in 
growth. 

The company has lately entered the State of 
Missouri and has found in St. Louis a very 
rich field. In addition to the territory in which 
it is now operating, which includes the States 
of Alabama, Arkansas, Florida, Georgia, Ken- 
tucky, Louisiana, Mississippi, Missouri, North 
Carolina, South Carolina, Virgiria, Tennessee 
and District of Columbia, it will enter two or 
three more new States next year. 

Victory National Life of Tampa 

The recently organized Victory National Life 
Insurance Company of Tampa, Fla., now re- 
ports twenty-two agencies established through- 
out Florida, which is the only State in which 
the company is vet entered. The company 
numbers among its stockholders many promi- 
nent business men of Florida, and a meeting 
of the stockholders will be held January 15, 
next. The officers of this enterprising young 
company are: President Sumter L. Lowry, 
Jr.; vice-presidents, Dr. L. A. Bize, Dr. J. H. 
Ross, H. T. Lykes, W. M. McCrory; secre- 
tary, Chas. G. Mullen; treasurer, J. A. Water- 
man; resident actuary, D. S. Hull; medical 
director, Dr. L. B. Mitchell; general counsel, 
W. M. Taliaferro. 


300 Present at Indianapolis ‘“(Common- 
Interest” Meeting 

The first meeting in Indianapolis under the 
“common-interest” program was a big success. 
Edward A. Woods was the speaker follow- 
ing a luncheon at which 300 were present, 
almost equally divided between underwriters 
and bankers and credit men. 

Mr. Woods sketched the old days of personal 
competition when every life insurance man 
was a deadly rival and bankers and life in- 
surance men thought they had nothing in com- 
mon, then he said: 


The help given to modern business is in 
co-operation. 

In the line of co-operation, bear in mind: 
Life insurance creates estates, trust compa- 
nies conserve estates; banks extend credit, life 
insurance conserves credit. So that the ques- 
tion of creating and preserving credit is a 
question for both the banks and the life in- 
surance companies. 

Every banker is interested in the solvency of 
every man in his town. Every solvent, pros- 
perous man increases the growth and wealth 
and decreases the losses of a community. This 
illustrates the growth of modern business where 
everybody is interested in the prosperity of 
everybody else. 


MERGER PLANNED 


Royal Union and State Life May Join 
Forces 


WOULD HAVE $110,000,000 INSURANCE 


Stockholders’ Meeting, December 31, to 
Approve Plans Tentatively Prepared 
Des Mornes, Iowa, December 23.—The 

policyholders of the Royal Union Mutual Life 

Insurance Company have been asked to vote 

to merge with the State Life Insurance Com- 

pany of Iowa at a meeting called for Decem- 
ber 31. It is understood that the officers of the 
companies interested in the merger have gone 
over the details of the consolidation and tenta- 

If the ac- 

tion of the stockholders is favorable the new 

order will be effective January 1. 

The Royal Union Life was organized thirty- 


tive plans have been agreed upon. 


nine years ago. At that time the promoters 


were in the prime of life. Former Governor 
Frank B. Jackson has been president of the 
organization through the passing years and 
Sidney A. 
Nathaniel 


understood that if the merger 


Foster has been _ secretary. 
Hubbard is vice-president. It is 
prevails the 
present executive officers of the organization 
and the present field force will continue to 
function. 

The State Life Insurance Company of Towa 
has as its president A. C. Tucker, and William 
Koch is vice-president and field manager. This 
organization recently took over the Liberty 
Lite, a 
of this city, which brought its insurance in 
force to approximately $40,000,000. The Royal 
force totaling $70,- 


former fraternal insurance concern 


Union has insurance in 
000,000. If the combination results the com- 
bined insurance in force will be in excess of 
$110,000,000. The combined organization will 
have more than a half-million surplus for the 
protection of policyholders and a field-produc- 
tive capacity of $30,000,000 of new business 
annually. 

The notice to policyholders of the Royal 
Union avers that the changes proposed will 
not alter the mutual character of the present 
outstanding policies in relation to their partici- 
pation in the profits and surplus to be derived 
from future contributions from this class of 
policyholders, as the merger contract provides 
that the new consolidation assumes all of the 
terms and conditions of present policy con- 
tracts. 


25 


Reasons assigned for the proposed merger 
are; first, that it will cut overhead expense 
to the policyholders; and, second, they will 
render it more certain that the law of average 
will maintain accurately in the mortality ex- 
perience of the company. 

The notice sent to policyholders states that 
the merged companies will bear the name 
“Royal Union Life Insurance Company,” or 
“The Royal Union Life Company.” 

Before the merger can assume a legal stand- 
ing it will have to secure the consent of the 
State Insurance Department. This proposed 
consolidation is regarded as one of the out- 
standing insurance events of the year by those 
who give close attention to insurance develop- 
ments. 


Iowa Finally Gets Auto License Bill 

Des Mornes, Ia., December 22.—Automobile 
insurance companies are interested in an an- 
nouncement that comes from the State automo- 
bile department which states that the depart- 
ment will compile a bill to be introduced at the 
next legislature asking that all drivers be 
licensed. Connecticut, Massachusetts and sev- 
eral other Eastern States have been under this 
law for several years, and investigation shows 
that it has been directly responsible for the 
small number of accidents. Last year in New 
Jersey, 36,000 operators were passed and 19,500 
were rejected. In Massachusetts 100,000 were 
passed and 20,500 rejected. Under the law 
drivers would be required to pass an examina- 
tion and carry a license with them at all times 
while operating a car. 


J. R. English with Metropolitan Casualty 

John R. English, heretofore a member of 
the Jersey City firm of Schenck & Schenck, 
has resigned to become manager of the New 
York city office of the Metropolitan Casualty 
of New York, having direct charge of fidelity 
He will be associated with 
FE. T. Shipman, who is in charge of the com- 
pany’s casualty underwriting in the New York 
district. 


and surety business. 


John M. Neuburger Appointed 


John M. Neuburger, who has been State 
agent for the Atlas Assurance Company, Lim- 
ited, of London, in Ohio for many years, has 
been appointed executive special agent, with 
jurisdiction over the territory managed by the 
company’s Chicago office. Mr. Neuburger’s 
ability, thus recognized, will materially 
strengthen the Western field of the Atlas and 
will doubtless give satisfaction to the many 
friends and associates he has not only in the 
field he has covered but throughout the terri- 
tory. 


Increases Territory of Kansas General 
Agent 

The Union Central Life Insurance Company 
has announced the advancement of O. J. Dut- 
ton, general agent for Kansas, to a territory 
covering most of the Middle West and with a 
roving commission to write business insurance 
and specialty lines for the company. 
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THE SIGN OF GOOD CASUALTY INSURANCE 
LIABILITY BURGLARY What fire insurance does not cover: 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE ANDROS USE AND OCCUPANCY 
TEAMS ELEVATOR 
CCOMPENSATION GENERAL LIABILITY 
: law While fire insurance will rebuild, even keen insurance buyers some. 
4 ie ae | oe times overlook the necessity for indemnifying against the inevitable 
Established : 1869 business loss following temporary suspension of operations caused 
LONDON GUARANTEE & ACCIDENT CO., Ltd., °EwoNae” yd 
89 ’ ENGLAND These losses may be covered by Business Interruption Indemnity, 
Head Office: CHICAGO, ILL. FP. W. LAWSON, General Manager commonly termed Use and Occupancy Insurance, which covers 
actual loss of net profits on business prevented and for such fixed 
C. M. Berger, Deputy Manager; E. W. Lang, Resident Manager, 90 Maiden Lane, N. Y charges and expenses as must necessarily continue during suspension C. 
Philadelphia Branch Office of business. This latter item will include such specific items as taxes, 
Wood Building 512-514 Walnut Street, Philadelphia, Pa. wages and salaries, interest, insurance premiums, and contracts. 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mass. There is a ready market among manufacturers, wholesale distrib- 
wens utors and any firms whose existence depends upon their continuity 
of output and a steady clientele. 
FIELD PRACTICE Sell U. & O. in your town—there’s a big field. 
AN INSPECTION MANUAL Ask the American Eagle ‘‘Special’’ ar 
For Property Owners, Fire Departments and Inspection Offices 


| 1922 Edition M 


This well-known pocket manual is a standard guide in relation to common fire th 
hazards and their elimination or reduction, and also as to ‘a 

Fire Protection and Upkeep. 
The general subjects which are treated in much detail in this valuable book, are: FE | E IN S U RAN C E COM PAN Y re 
Lighting Hazards—Heating Hazards—Miscellaneous Stationary Heating Devices Requiring ne 
Special Treatment—Commonly Found Miscellaneous Hazards—Power Hazards—Chemicals, : ss 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Maintenance— Home Office: Eighty Maiden Lane, New York, N. Y. w 
Chimneys and Flues in Dwellings—Dwelling House Hazards—Automatic Sprinklers—Water hi 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin General u 





























Price per copy in substantial binding, $1.50 A 
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BY EDWARD C. LUNT m 
INSURANCE COMPANY OF RICHMOND ’ VA. A well known surety official and underwriter of long experience C 
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WILFRID M. COX MADE 
PRESIDENT 


succeeds W. B. Meikle as Head of 
Western and British America 
Companies 
MANY EXECUTIVE CHANGES 
ANNOUNCED 








c. S. Wainwright Named Assistant Gen- 
eral Manager—George A. Morrow and 
Herbert C. Cox Become Vice- 
Presidents in Keeping with 
Progressive Policy 
The Western and British America assur- 
ance companies have announced that Wilfrid 
M. Cox, vice-president, has been chosen for 
the presidency of their organizations follow- 
ing the resignation of W. B. Meikle, who has 
retired from active participation in the busi- 
ness. Mr. and Mrs. Meikle are now in Europe, 
where they will spend the winter. Prior to 
his connection with the Western and British 
America offices, Mr. Meikle had been with the 
Scottish Commercial Fire and Life and with 
the Manchester, having an extended experience 
and at one time being manager of the Asiatic 
branch of the latter with headquarters in Cal- 
cutta. While president of the Western and 
British America organizations, he frequently 
came to New York from the home office in 
London and made many friends here. His 
successor, Wilfrid M. Cox, has been vice-presi- 
dent of the companies for some time and is 
thoroughly familiar with their policies and plans 
as well as with their inter-departmental opera- 

tions. 

Coincident with the announcement of the 
election of Mr. Cox as president, several other 
notifications regarding various posts in the 
companies were given out. C. S. Wainwright, 
long secretary of the Western and the British 
America, has been made assistant general 
manager; Herbert C. Cox, president of the 
Canada Life, and George A. Morrow, presi- 
dent of the Imperial Life, were chosen vice- 
presidents, and T. G. McConkey, general su- 
perintendent of the Canada Life, was elected 
to the place on the board of directors made 
vacant by the retirement of Mr. Meikle. 

In addition to these Geoffrey 
Stubington has heen appointed secretary of 
each company; FE. F. Garrow, assistant gen- 
eral manager, has been transferred to Mon- 
treal as assistant general manager in charge 
of the Eastern Provinces, and Robert Bicker- 
dike, a director of both companies, will act as 
consulting director for the Eastern Provinces. 


changes, 


Employers Fire to Enter Nebraska and 
Iowa 

Omana, Nep., December 22.—The Employ- 
ers Fire Insurance Company of Boston is to 
begin business in Nebraska shortly. H. Belden 
Sly, vice-president and general manager, was 
in Omaha and Lincoln recently attending to 
some of the final details in connection with the 
application. The Love-Kaskell Insurance 
Agency has been appointed general agent for 
this company for Nebraska and Iowa. 
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NEW YORK SURVEYS 

Seventy-five Years Ago—One of the 
daily papers calls attention to the notation 
which they printed seventy-five years ago in 
regard to Fulton street. It read as follows: 

“The new guise of the burnt district is rap- 
idly showing itself. Fulton street for the most 
part will be lined with buildings of very impos- 
ing appearance. Some of the stores are fitting 
up with the modern contrivance of iron fronts.” 

The most interesting thing about this is how 
deceptive the iron fronts have proved to be 
from an insurance standpoint. 

Insurance in China.—An exceedingly in- 
teresting letter has lately been received on 
the street from China and one or two extracts 
therefrom are of general interest. The first 
is the high rate of interest which it is possible 
to secure, 10 per cent,apparently not being un- 
common, and sometimes more than that. 

Second, it seems that a Chinese company has 
in many cases an advantage over the foreign 
companies. This is probably, in part at least, 
due to the fact that the Chinese are gradually 
taking their own business into their own hands 
more and more. Insurance appeals to them 
quite strongly. 

Theater Rates.—The steady fall in the 
rates of theaters is illustrated by the fact that 
approximately 200 fireproof theaters in New 
York city have an average rate on the building 
of about 45c. and on the contents of 1.35. 

When one recalls the rates on the old type 
of theater, that is, non-fireproof, with not less 


than 3.00 on the building and 4.00 on the con- 
tents, a method of comparing the present and 
the past is at hand. This entire reduction in 
rates is due, of course, to the advance not 
merely in the type of construction, that is, 
fireproof, but also in the division of the prop- 
erty into proper units, stage, auditorium and 
entrance. 

The Standard in Institute Examinations. 
—The record of thirty-one students who re- 
ceived diplomas of the Insurance Institute this 
year in the fire branch shows that they took 
644 examinations. Of this number 237, or more 
than one-third, were passed with honors and 
the remainder, 407 with passes. This is an excel- 
lent record, because the honor mark means 80 
or more and where one-third of the examina- 
tions over a period of three years show honors 
it constitutes a record which reflects great 
credit on the students. 

The Question of Ethics.—What is the 
position of the insured under the anti-dis- 
crimination law if he finds that charges have 
been omitted in making his rate which should 
have been included? What is the position of 
his representative in such a case where it now 
places on him the duty of being careful that 
the proper rate is secured? In this respect the 
present law does not leave it quite optional 
with the broker to keep still and say nothing, 
because his obligation is a fairly definite one 
in maintaining the proper computation of rates. 
It is one of those ethical questions which prob- 
ably has not yet been solved. but which in the 
future undoubtedly will press for an answer. 








to a client 





You never have to explain 


chose the Fireman’s Fund. 
Nothing will ever occur to 
demand an explanation. 


WHY you 
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The 
Greater Reward 


In celebrating its Diamond Jubilee in 
the United States, The Liverpool and 
London and Globe measures its success 
by something more than the gratifying 
increase in premium income that has 
attended its growth. The strongest 
tribute to its seventy-five years of en- 
deavor is the confidence that is reposed 
in the “L. & L. & G.” to-day by the 
homes and industries of the nation. 


No guardian of national welfare could 
ask for a greater reward. 
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MUTUAL CONFIDENCE FOUND | 


The agents of the Ohio Farmers have im- 
plicit confidence in the management. There 
is no suspicion lurking in their minds as to 
whether they are being dealt with honestly 
and frankly. They realize that the manage- 
ment regards them as an integral part of 
the organization vital to its welfare. They 
deserve square treatment and they get it. 
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A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL; 











(In Press) 
A new Book by William Alexander entitled 


ONE HUNDRED WAYS 
CANVASSING 


FOR 
LIFE INSURANCE 


This is the fifth book of the 
ALEXANDER EDUCATIONAL SERIES 


It contains many canvassing plans contributed by 
successful agents. The comments of the author 
greatly enhance the value of the plans quoted. 

This valuable aid to salesmanship is divided into 
twenty chapters, each dealing with certain phases of 
the art and practice of selling life insurance. 

Many Examples of Insurance Needs and How to 
Provide for Them are incorporated in this book of 350 
pages, which is clearly printed, is well arranged for 
practical use, with copious sub-headings to enable the 
agent to readily find and utilize methods of treating 
particular problems, and is substantially bound. 


PRICE, $3.50: 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 
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THE 


FIRE INSURANCE 
POCKET INDEX 


for distribution to policy 
holders and prospects 


A WONDERFUL WORK OF 
REFERENCE—THE BEST 
AND EARLIEST CHART 


Every Fire Insurance Agent 
Needs it in his business 


The Fire Insurance 
Pocket Index 


contains a vast amount of 
condensed information, includ- 
ing Statistical Tables and Lists 
of 


ALL STOCK FIRE INSURANCE COM- 
PANIES 


operating in the United States 


200 IMPORTANT MUTUAL COM- 
PANIES 


ALL LLOYDS AND RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 
AND LOSSES 

UNDERWRITING PROFITS AND 
LOSSES 


Also other Useful Information 


It is the Earliest Chart Published 
It is Issued Yearly in March 
It Contains 108 Pages 
and is 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


It posts the agent and enables him 
to intelligently advise his clients. 


PRICES 
Per copy, Manila Tag, 75 cents 
100 copies, with imprint $30. 


Special rates for large quantities 


THE SPECTATOR COMPANY 
Publishers 


CHICAGO NEW YORK 











GAYLE T. FORBUSH 
APPOINTED 





Becomes United States Manager of 
Royal Exchange Assurance 





WILL ASSUME DUTIES JANUARY 1 





Named to Succeed Everard C. Stokes, Who 
Has Resigned—New Chief Had Thirty 
Years’ Experience in the 
Business 

The home office of the Royal Exchange As- 
surance in London has announced the appoint- 
ment of Gayle T. Forbush as United States 
manager of the company. The move is to be- 
come effective on January 1 and resulted from 
the resignation of Everard C. Stokes, which 
was recently accepted. Mr. Stokes’ future 
plans have not been stated but it is expected 
that he will remain with the Royal Exchange, 
probably in another one of its foreign offices. 

The new chief representative of the Royal 
in this country has had an experience in the 
fire insurance business which dates back to 
1892, when, following his graduation from the 
Massachusetts Institute of Technology, he be- 
came special agent for what is now the Great 
American. Later he acted as general agent for 
the New England territory until 1905, when he 
joined the Royal I:xchange Assurance as gen- 
eral agent for the same section, with headquar- 
ters in Boston. During 1918 he moved to the 
home office of the company and in I9I9 was 
made assistant United States manager. One 
year afterward, when Everard C. Stokes be- 
came United States managers Mr. Forbush was 
promoted to be associate United States man- 
ager, and this position he now leaves to take 
up his new duties. He is a past-president of 
the New England Insurance Exchange and also 
of the Insurance Library Association of Boston 
and has made many friends throughout his 
long connection with the business of fire insur- 
ance. 

The Royal Exchange Assurance is now pre- 
paring to enter a subsidiary organization, the 
Car and General of London, in the United 
States, to write casualty insurance and to help 
The Car 
and General will probably be licensed in New 
York about January 1 and Mr. Forbush will 
then become its United States manager also. 


out its own automobile department. 


EASTERN UNION MEETS 
Whitney Palache Elected President—Other 
Membership Changes Announced 
The regular meeting of the Eastern Union 
was held last week at the Whitehall Club, New 
York city, and was featured by the election of 
officers for the coming terms. The report of 
the nominating committee was presented and 
the executives elected were as follows: Whitney 
Palache, president; manager of the Commercial 
Union: Ralph B. Ives, vice-president; president 
of the AZtna: B. M. Culver, treasurer; vice- 
president of the Niagara Fire; Ralph G. 

Potter, secretary. 
The resignation of Chauncey B. Baker, 
former president of the American National 
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Fire, was accepted at the meeting and also that 
of the partnership of Dargan & Turner. In 
addition several members of record were 
elected, among them being C. G. Smith, presi- 
dent of the American National Fire; A. H. 
Turner; and Percival Beresford, president of 
the United Firemens of Philadelphia. 

Last week’s meeting will probably be the 
last held in the Whitehall Club, as the Eastern 
Union’s new quarters at 135 William street, 
New York, are now ready and a large audi- 
torium has been provided there. Before ad- 
journment, a rising vote of thanks was ten- 
dered to retiring President Wyper in appre- 
ciation of the service he has rendered the or- 
ganization during his tenure of office. 


H. D. Smith New Idaho Commissioner 

Satt LAke Ciry, Utau, December 22.— 
Harry D. Smith of Hailey, Idaho, has been 
appointed director of insurance for that State 
by Governor O. C. Moore. Mr. Smith suc- 
ceeds Howard J. Brace, who will take up pri- 
vate insurance work in Boise, the Idaho cap- 
ital. Mr. Brace has “had charge of the de- 
partment for five years. 


Good Faith 


between Agent or 
Broker and Com- 
pany is the best 
guarantee of secur- 
ity for the holder 
of any Policy 


contract 


RALPH B. IVES, President 


Good Faith 


in all its relations 
has been a guiding 
principle of the 
Aetna (Fire) Insur- 
ance Company dur- 
ing More Than a 
Century of 


Service 


AGENTS AT ALL IMPORTANT POINTS 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE: 
25 CHURCH STREET 
NEW YORK 





NEWARK, N. J. 
Globe Building 


CHICAGO 
Insurance Exchange Building 


PHILADELPHIA 
331 Walnut St. 


SAN FRANCISCO 
Insurance Exchange Building 


BOSTON 
Winthrop Building 





REDUCTION OF EXPENSES 





There is much agitation at the 
present time with reference to the 
expense of insurance companies and 
much attention is being given to this 
important matter. 


Are you satisfied that your office 
is running at a minimum of expense? 
If not, it would probably be to your 
advantage to have a consultation 
with us. 


An appointment will be gladly 


made to suit your convenience. 


JOSEPH FROGGATT 


President 








ANTER- - SOUTHERN ure BUILDING 


THE INTER-SOUTHERN LIFE INSURANCE C0. 
LOUISVILLE, KENTUCKY 
JAMES R. DUFFIN, President 


is a good Company 
CLEAN — STRONG — PROGRESSIVE 
Over $85,000,000 of business in force 




















KEEPING IN 
SWING 





The sales force that slows down for the holidays and 
then starts gathering momentum again in the new year 
finds itself way behind the selling organization that has 
kept on the job. 

The Christmas campaign of The Lincoln National Life 
Insurance Company has kept its agency force right on 
its toes through the past month and a half. December 
has been one of the record months of the year for The 
Lincoln National Life and has helped to beat its 1923 
quota. 


The fact that The Lincoln National Life keeps its 


selling campaign at top swing the year round means 
real money to agents who 





CINK U UP\)) with THE (DL LINCOLN) 











The Lincoln National Life Insurance Co. 


“*Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 


Now More Than $290,000,000 in Force 
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WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania, South Dakota, 
Utah, Washington’and Wyoming. 











TRUE UNCAPHER 
Vice-Pres. and Gen. Mgr. 








Union and Bureau Status in Kansas 
(Continued from page 3) 

ing that the higher commission scale of the 

Bureau had not noticeably deprived the Union 
members of any business. 

The Kansas Association of Insurance Agents 
was represented by Glenn Charlton, C. G. Blake- 
ley, Jr.. Carl Trapp, W. W. Webb, H. R. John- 
son and J. D. M. Hamilton. Their side of the 
matter was offered in the testimony of many 
agents whose length of service to the business 
of fire insurance and to the public entitled them 
to voice their opinions. One agent, when asked 
whether separation would cause him any loss 
if enforced, replied: “A considerable loss in 
money and time trying to explain why clients 
cannot have my agency write policies in com- 
panies in which they have carried insurance for 
years. I would become strictly a Bureau agency 
if forced to do so. Three special agents have 
been to see me and told me that I must decide. 
Last week two special agents offered to make a 
trade of three companies which I represent for 
three companies represented by another agent. 
I refused to make the trade.” 

It does not appear that the agents are tak- 
ing as much interest in the hearing recently held 
in New York on the Kansas rate reduction 
order as they are in the Union and Bureau 
controversy. The former involved the question 
of underwriting and conflagration cost and was 
naturally of more concern to the fire companies 
than to their agents. It will be recalled that 
Joseph Froggatt, in submitting estimates at that 
session, stated that conflagrations in the United 
States during the past twenty-six years have 
cost the fire insurance companies 5.99 per cent 
of the net premiums written. All the witnesses 
who appeared at the New York hearing were 
well prepared, as they had previously testified 
in the Missouri rate case along much the same 
lines. Among them were: Vice-President W. 
L. Steele of the Niagara: President Norman T. 
Robertson of the Continental; Vice-President 
Wilfrid Kurth of the Home, and President 
Nevett S. Barstow of the Queen. The full 
results of the rate hearings will probably not 
be available for some time. 





RECEIVERSHIP PETITION DENIED 


North American Fire Permitted to Go On 
Provided New Officers Are Chosen— 
Col. Harry H. Polk Suggested 
for President 

Des Mortnes, Iowa, December 20.—Judge 
Lester I. Thompson of the Polk county district 
court denied the petition of John A. Thompson, 
stock broker, for the appointment of a receiver 
for the North American Fire Insurance Com- 
pany, on condition that an entirely new set of 
officers be placed on duty. The court ordered 
that the board of directors be reduced from 
seventeen to seven members and that control 
of the affairs of the organization be taken out 
of the hands of the trustees and that this posi- 
tion be abrogated and the authority of manage- 
ment be placed in the duly authorized officials 
of the concern. 

Judge Thompson made it clear that the ful 
fillment of the promises to place new men at 
the head of all departments was all that pre- 
vented the appointment of a receiver. The case 
was before the court for nearly two weeks and 
in that time a large volume of evidence was 
submitted. 

The action brought by Mr. Thompson was 
based upon the contention that under the past 
management the resources of the company would 
have been dissipated within five years. 

Judge Thompson made a number of sugges- 
tions that if followed out will restore confidence 
in the company. Among others was the naming 
of Col. Harry H. Polk, prominent and popular 
cap‘talist, for president of the company. 


Hail Insurance in Canada 

A tabulation showing the hail insurance pre- 
miums and losses in Canada for 1923, as pre- 
sented in the Chronicle, shows a loss ratio of 
93.06 per cent on the total premiums in Mani- 
toba, Saskatchewan and = Alberta, which 
amounted to $5,099,770. In Alberta, the loss 
ratio was 141.77 per cent; in Manitoba it was 
25.17 per cent, and in Saskatchewan it was 
84.99 per cent. 
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ADOPTS SYMBOL 


Springfield Fire and Marine Will Use 
Covered Wagon 

The Springfield Fire and Marine Insurance 
Company has adopted as a symbol for its 
seventy-fifth anniversary, which will fall in 
1924, the covered wagon. The symbol will be 
used in connection with all the literature which 
the company publishes touching on the event. 

The symbol chosen is particularly fitting 
in view of the fact that the company was or- 
ganized in 1849, which was the vear of the gold 
rush to California. In fact, the whole period 
of the company’s early history was replete with 
pioneering events. 


NATIONAL BOARD OF FIRE 
UNDERWRITERS 


Inspections Launched in Virginia Cities 
Are Nearing Completion 

RicumMonp, Va., December 22.—Inspections 
of the cities of Richmond and Norfolk, Va., 
by the National Board of Fire Underwriters 
are in progress. The Norfolk survey, which 
was undertaken by C. G. Luber, is almost 
complete, while the Richmond survey, in charge 
of George L. Swann and F. A. Roberts only 
began last week. 

According to Mr. Lauber most of the 
deficiencies which the National Board com- 
plained of when Norfolk was last inspected in 
1918 have been remedied. It is hoped that the 
town will be within one hundred points of the 
National Board’s perfect score of 1500 points 
after changes recommended in the present in- 
spection have been made. The principal im- 
provements recommended by Mr. Lauber are the 
shift of one of the fire companies to the West- 
ern section of the town, additional paving, and 
provision for salvage equipment to be used 
caring for goods damaged by fire. 

Many improveménts have been made in Rich- 
mond, including the erection of two new fire 
stations, motorization and enlargement of fire- 
fighting equipment, and increased water supply. 
City officials have been agitating a rate reduc- 
tion since the early part of 1923, but the in- 
spection could only be arranged recently. 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
It has 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 
insurance service. 


of prosperous and successful business. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Co. 


of New York 


34 Nassau Street New York 


On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial “rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 











A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 
AND 
BIG COMMISSIONS that make it worth- 


while to the salesman are the reasons for 
the increase. 


Specimen Rate 


Age 35—$16.30 per $1,000. 


Important districts open in Western Michi- 
gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines Iowa 
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£INSUTANCE 


By Joseph @. Seller of the New York Bar 


ACCIDENT 


Provision of policy reducing amount pay- 
able, if insured changed his occupation to 
one classed as more hazardous is valid and 
enforceable. Facts stated in proof of loss 
are admissible against beneficiary as 
declaration against interest. Under language 
of policy, it was unnecessary to prove 
changed occupation more hazardous where 
it was actually classified as such. 

This is an appeal by the plaintiff from a 
judgment of $5000 upon a policy of insurance 
issued by defendant. 

The policy provided, in part, as follows: 

“does hereby insure Johannes W. K. Kooy 

of San Francisco, Cal., the person described 

in said application, who states his occupa- 
tion to be that of hotel keeper—office and 
supervising duties only, duties managing 
hotel, subject to the provisions and condi- 
tions herein contained and indorsed here- 
on.” 

Attached to the policy was a copy of the ap- 
plication therefor, which contained the follow- 
ing answers: 

“(4) IT am (member of firm) employed by 
Union Oil Co. of Cal. Nature of business: 
hotel managing.” 

“(6) My occupation is hotel keeper—office 
and supervising duties only.” 

“(7) The duties of my occupation are fully 
described as follows: managing hotel.” 

At the foot of the application was the follow- 
ing provision: 

“The age, occupation, and duties as stated 
above, call for the following classification, in- 
demnities and premiums: 
Class A. indemnity $too. 
Idemnity $....... 
$5000. 

The defendant relied upon the following 
clause in the policy: 


Monthly accident: 
Monthly sickness: 
. Accidental death: Indemnity 


“Standard provisions. This policy includes 
the indorsements and attached papers, if any, 
and contains the entire contract of insurance, 
except as it may be modified by the company’s 
classification of risks, and premium rates, in 
the event that the insured is injured after hav- 
ing changed his occupation to one classified by 
the company as more hazardous than that stated 
in the policy, or while he is doing any act or 
thing pertaining to any occupation so classified, 
except ordinary duties about his residence, or 
while engaged in recreation, in which event the 
company will pay only such portion of the in- 
demnities provided in the policy as the premium 
Paid would have purchased at the rate, but 
within the limits so fixed by the company for 
such more hazardous occupation.” 

The answer set forth that the insured was 
injured and died as a result of these injuries 
after changing his occupation to one classed as 
more hazardous, i.e., hotel keeper with general 
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duties, and on the trial proved that the insured 
met his death while engaged in the duties of 
taking help and supplies to the hotel kitchen 
in his automobile. 

The occupation of hotel keeper with general 
duties was classified by the defendant as a more 
hazardous occupation than hotel keeper, office 
and supervising duties only, and under the 
former classification the premium paid by the 
insured would have purchased only $2500 of in- 
surance. 

Attached to the proof of loss was a state- 
ment of the insured’s employer, containing the 
following : 

“What was his occupation at time of injury? 
Manager of hotel for Union Oil Company of 
What were the 
Supervision of hotel 


California at Oleum Refinery. 
duties of that occupation ? 
for employees. On what work was he engaged 
at the time of accident? 
plies and labor for hotel in his automobile.” 

Held that this statement was 
against plaintiff as a solemn declaration against 
interest and in the absence of any attempt by 
the plaintiff to modify or explain it, must be 
However, other wit- 


3ringing back sup- 


admissible 


regarded as conclusive. 
nesses only served to confirm the truth of this 
statement and to prove that the insured was 
actually carrying supplies to his hotel kitchen 
at the time of the accident. 

It was alleged and proved by defendant that 
the company’s classification was on file with 
State officials and by the classification the occu- 
pation “hotel keeper,” “general duties” was a 
more hazardous occupation than, “hotel keeper, 
office and supervising duties only” and a higher 
premium was required for the former. Under 
the language of the policy, this was sufficient 
and it was not necessary to go further and 
actually prove that there was an increased haz- 
ard in the new line of business. It was entirely 
competent for the insured to agree to be bound 
by the classification of the company’s risks, 
now on file with the State official, supervising 
insurance. 

Judgment for plaintiff must be reversed upon 
the merits. 

Tobin vs. National Casualty Co. (District Ct. 
of Appeal, First District, Division 2, Calif.), 
219 Pac. Rep. 482. 


LIFE 

Statements by insured held to be repre- 
sentations and not warranties. Misrepre- 
sentations by insured in his application must 
be shown to have been fraudulently made in 
order to constitute a defense for the insurer. 

Action was brought upon two policies of in- 
surance. The defendant’s answer alleged that 
the insured had submitted to an examination 
before the defendant’s medical examiner and 
that the insured had at that time given certain 
answers to questions, which answers were later 


33 


Declel 


Defendant also 
alleged that these answers were false and 
fraudulent, were known by the insured to be 
fraudulent and were made with fraudulent in- 
tent and that the company issued the policies 
relying upon the truth of the answers. 

The jury returned a verdict in favor of the 


made a part of the policies. 


plaintiff. Special questions were also submitted 
to the jury and were answered as follows: 

“Q. Did Edward R. Stagg represent in his 
application for insurance that he had never suf- 
fered from any ailment or disease of the lungs, 
among other things? A. Yes. 

“Q. Did Edward R. Stagg within five years 
next prior to June 23, I919, consult any 
physician for any trouble or disease other than 
the flu? A. Yes. 

“Q. What other diseases other than the 
fiu did Edward R. Stagg consult a physician 
for at any time within five years prior to June 
23, 1919? A. Dizziness, headache and short- 
ness of breath. 

“Q. What physician other than Dr. C. M. 
Ament did Edward R. Stagg consult within 
five years next prior to June 23, 1919.? A. 
Drs. Fish and Sweeney.” 

Judgment was entered for plaintiff, from 
which defendant appealed. The defendant 
claimed that the answers contained in the in- 
sured’s written application constituted warran- 
ties and not representations; and the jury hav- 
ing found that these answers were untrue, judg- 
ment should have been rendered for the de- 
fendant on the special findings. The defendant 
claimed that the following provision of the 
policy justified the conclusion that the state- 
ments made were warranties: 

“T agree, represent and declare, in behalf 
of myself and of every person who shall have 
or claim any interest in any insurance made 
hereunder, that I have carefully read each and 
all of the above answers, and that they are 
each written as made by me, and that each of 
them is full, complete, and true. To the best of 
my knowledge and belief I am a proper sub- 
ject for life insurance. Each and all of my 
said statements, representations and answers 
contained in the application were made by me 
to obtain said insurance, and I understand and 
agree that they are each material to the risk 
and that the company, believing them to be 
true, will rely and act upon them.” i. 

The policy, however, contained the further 
provision: 

“All statements made by the insured shall, 
in the absence of fraud, be deemed representa- 
tions and not warranties, and no such state- 
ment shall avoid the policy or be used in de- 
fense to a claim under it, unless it be con- 
tained in the written application and a copy of 
the application is indorsed upon or attached to 
this policy when issued.” 

Under such a provision, the statements con- 
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Public Accountant 








HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75;Maiden Lane New York City 
Telephone Beekman 3461 





Actuarial 








PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 

















Prominent Agents and Brokers 











LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union 
mobile-Hartford § Nationsl-Hartford 


New Amsterdam 
t ; : I Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa. 

















JULIAN C. HARVEY, F.A.1.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ 8ST. LOUIS, MO. 














Actuarial 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


—<—<———— 
Actuarial 











a, 
JAMES H. WASHBURN, F.A.1.A 
CONSULTING ACTUARY ' 
LIFE INSURANCE—Ordinary, Intermediat 
Group, Industrial and Special Classes, ’ 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical ang 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITy 





— 
Le 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








| 


— 


25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 








F. M. SPEAKMAN, C. P, A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA, 

















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 8. 
EDWARD B. FACKLER, P. A. S. 
WILLIAM BREIBY, PF. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Blidg., WACO, TEXAS 




















MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite948-949 
DES MOINES, IOWA 














Joseph H. Woodward j Richard Fondiller 
Harwood E. Ryan 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


43 Cedar Street, New York 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service”’ 


10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience backs Our Service” 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Bullding 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 











L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 





29 South La Salle St., Chicago 














Consulting Engineers 











FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 


HOME OFFICE BUILDINGS 
Full Architectural and Engineering 
Services Available 
37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 


— 
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Miscellaneous Insurance 
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Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY; INC. 


Whitehall 20 Vesey Street 
7796 New York 




















Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 

















Woe 


iS 


"ing 








tained in the application are representations 
only and not warranties and the defendant is 
required to prove not only that they were un- 
true but that they were made in bad faith. 
The special findings are not inconsistent with 
the general verdict. 
ing to be given to the special findings is that 


The most favorable mean- 


these statements were false and were relied 
upon by the defendant. 
policies, it is necessary, however, to go further 


In order to avoid the 


and to prove that these answers were fraud- 
ulently made and in bad faith. The jury by 
its general verdict has concluded that the rep- 
resentations were not fraudulently made and 
there is no inconsistency with the special find- 
ings. The question of fraudulent intent was 
for the jury to determine. 

Judgment for the plaintiff affirmed. 

New Vork Life Ins. Co. vs. Stagg (Sup. Ct. 
of Oklahoma), 219 Pacific Rep. 362. 


BENEFIT 

A contract of insurance provided for for- 
feiture upon failure of a member to pay an 
assessment. Held that upon a default in 
payment, insured ceases to be a member. 
Guaranty fund in an assessment company is 
not applicable to pay defaulted assessments. 

The certificate of insurance was issued by 
What is known as an assessment company and 
Provided for payment to his beneficiary of 
$2000, together with the guaranty fund of $30 
Paid to the company, if the insured died during 
membership. 

The certificate also provided that, if the in- 
sured failed to make any payment due from 
him at maturity, the guaranty deposit of 
$39 and all other payments should be forfeited 
and his membership should cease. An assess- 








ment of $5.46 was made and payable on October 
I, 1917, and the insured had the entire month 
within which to pay it. On October 31, he 
had cerebral hemorrhage, became unconscious 
and remained so until his death on November 
7. The company denied all liability. 

Held that the insurance was forfeited because 
of insured’s failure to pay his assessment, pur- 
suant to the provisions in the certificate of 
membership and in the by-laws. The guaranty 
fund paid in by the insured was not available 
to pay the delinquent assessment. The guaranty 
deposit could not at the same time be used for 
the payment of delinquent assessments and be 
forfeited to the association for non-payment of 
assessments. Stringham vs. Bankers Life Assn. 
(Supreme Court of Illinois), 140 N. E. Rep. 
860. 

SEE HOPE FOR SEPARATION 
Believe It Could Be Put Through in South 
Carolina Despite Commissioner’s 
Attitude 
RicH MOND, Va., December 22.—State and 
special agents have received with outward calm- 
ness the statement made by Commissioner J. 
J. McMahan of South Carolina last week to 
the effect that separation in that State would 
violate the laws of that State. 
one is aware of the fact that for separation to 
be complete and effective in South Eastern Un- 
derwriters territory, it would have to be car- 
ried out rigidly in every one of the six States, 
embracing the territory over which that organ- 
ization assumes jurisdiction. However, follow- 
ing the publication of Mr. McMahan’s state- 
ment, the company men expressed the opinion 


Naturally every- 


that separation could be effected without 
coercion, and could be put through in South 
Carolina notwithstanding the attitude of the 
Commissioner. 

Not a few of the State agents of companies 
who are members of the South Eastern Under- 
writers Association have declared that they 
have no intention of saying to their local agents 
that they must give up the representation of 
non-affiliated companies. These companies will 
simply instruct their field representatives to 
withdraw from the mixed agencies, or to leave 
the agents to choose between the representa- 
tion of either affiliated or non-affiliated com- 
panies. 

From the turn which matters have taken in 
the Southeast last week, local agents feel that 
they will be made to bear the brunt of the 
burden. They declare that it is essentially a 
company problem, and must be handled by the 
companies and their State and special agents. 
Many of the local agents say emphatically that 
they are not going to give up the representa- 
tion of any company until they are forced to 
do so. 

As tar 
McMahan is one of the six supervisory offi- 
cials in States falling with the South Eastern 


as could be learned Commissioner 


Underwriters Association territory who has 
openly expressed an opinion on the issue. 

The U. S. National Life and Casualty Company 
of Chicago has received licenses now to transact life, 
health and accident business in Ohio, Montana and 
\rizona, making thirty-one States in all. 


35 


RARE OLD BOOKS AVAILABLE FOR 
LIBRARIES 


Insurance Men and Companies Can 
Secure Sets of Important Annual 
Publications 


As a result of checking up recently various publi- 
cations on hand for sale, The Spectator Company is 
now able to announce that it has sets of annual pub- 
lications named below, either complete or nearly so. 
Insurance companies and individuals desiring to per- 
fect libraries or those who wish to establish insurance 
libraries would do well to avail of this opportunity to 
secure sets of the valuable reference publications de- 


scribed below: 


Tune INsurANcE YEAR Book 

A set of the Insurance Year Book, comprising the 
editions from 1877 to 1923, inclusive, except the vol- 
umes for 1878 and 1883, and embracing seventy-nine 
volumes in all, may be purchased for $800. In the 
years 1877 to 1890, inclusive, all classes of insurance 
were embraced in one volume; from 1891 to 1922, in- 
clusive, there were two volumes for each year, and 
in 1923 the Year. Book was printed in three volumes, 
one devoted to life insurance, one to fire and marine 
insurance and one to casualty, surety and miscellane- 
ous insurance. We also have in stock a less com- 
plete set of the Year Books, and also some surplus 
volumes for odd years. 


Tue Hanpy GuipE To PREMIUM RatTEs, -\PPLICATIONS 
AND Pottctes OF AMERICAN LIFE COMPANIES 
A complete set of the annual issues of the Handy 

Guide from 1891 to 1928, inclusive—thirty-three 

volumes in all—may be obtained for $150. There 

is also in stock another not quite complete set and 
some surplus volumes for various years, 

CoMPENDIUM OrriciaL Lire Insurance Reports 
A set of the Compendium, iacluding volumes from 

1893 to 1923, inclusive, except those for the years 

1900, 1902 and 1920, embracing twenty-eight volumes, 

may be purchased for $135. There are also on hand 

some odd volumes for various years. 

CasuaLty, SURETY AND 


Tue Hanpy Cuarr oF 


MISCELLANEOUS INSURANCE COMPANIES 
A set embracing issues of the Handy Chart for the 
years 1894 to 1923, inclusive, except for 1901 and 
1904, may be obtained at $30; and there are also some 


surplus copies on hand for various years. 


InsuRANCE Pocket INDEX 


Tue Fire 


Copies of the Fire Insurance Pocket Index for 
the years 1880 to 1923, inclusive, except for the fol- 
lowing years: 1883, 1884, 1885, 1886, 1895, 1897, 
1900, 1902, 1904, 1908, 1910, 1911, 1912, 1915 and 
1919, may be secured, and there are also some sur- 


plus single copies for various back years. 


Tue Pocket RecisteR oF ACCIDENT INSURANCE 


Issues for the years 1891 to 1928, inclusive, ex- 
cept for the years 1908, 1904, 1905 and 1908, are ob- 
tainable at $32: and there are also available odd copies 
for various years, 


Tir Pocket REGISTER OF LIFE ASSOCIATIONS 


A set of the above-named charts from 1886 to 1928, 
inclusive, except for the years 1892, 1893, 1895, 1896, 
1897, 1898, 1899 and 1900, can be procured, and also 
single copies for various years during the period 
named. 


Tne Lire InsuRANCE PoLtcyHOLDERS’ POCKET 
INDEX 

A set of the above-named publication for the years 
1883 to 1923, inclusive, except for 1886, 1895, 1900 
to 1908, inclusive, 1910 and 1919, may be purchased 
at $50, as well as single copies for some of the years 
embraced in the period. 

Sets of other important insurance works can be 
supplied on application. 

Vest Pocket Lire AGENTS’ BRIEF 

Of the above publication, complete sets for the 
vears 1910 to 1923, inclusive, may be purchased at 
$25 per set, and there are also surplus single copies 
for some of the years named, 
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W. E. SMALL, President 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, Macon, 6a. 


AUTOMOBILE BURGLARY PROPERTY DAMAGE 
PLATE GLASS LIABILITY 


AN AMERICAN COMPANY 


Se, 


E. P. AMERINE, Secy, 


WORKMEN’S COMPENSATION 











ARE YOU THE MAN— 


Who would consider an attractive manager’s contract for St. 
Louis, Missouri? 


An established old line mutual company operating under the 
laws of New York State offers you a wider field and increased 
opportunities for making real money. 


A Home Office official will be glad to talk with you about a 
practical method of developing a successful agency. 


All negotiations strictly confidential. 
Address AGENCY DEPARTMENT 





HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 


Premiums received during the year 1922............0ese00. $7,369,835 
Payments to Policyholders and their beneficiaries in Death 
Claims, Endowments, Dividends, Etc...........eeseeees 5,400,769 
Amount added to the Insurance Reserve Funds............- 2,206,762 
Net Interest Income from Investment...............2eee08 2,110,922 
($722,352 in excess of the amount required to maintain the 
reserve) 
Actual mortality experience 52.87% of the amount expected. 
UDMPONEROE  1E1 I OEOE <->. x. ic. 655s, 555 4,014 'a0 oon wre Shela eceieia ioieislevaiciers $232,163,052 
PUCATCEOC MELD oc) 5:0\sia.6:5 101510 aie'sin oleic s1s/4 elarelelalalelaisie'e sravereiate 46,253,715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 











Care of THE SPECTATOR 56 BROADWAY NEW YORK 
EXCELLENT OPPORTUNITY ean renin ae ; 
tor Reliabie, Energetic men to represent us in the states oi Low Rates— High Profits 


Illinois and Missouri with direct Home Office contracts. Libera} 


policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 


Clarence J. Daly, President DENVER, COLORADO HEAD OFFICE—WINNIPEG 








explain why The Great-West Life Assurance Company is the 
greatest financial institution in Western Canada. $50,000,- 
| 000 of the finest assets on earth are behind every dollar en- 
trusted to its care. 


The Great-West Life Assurance Company 














NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOTSO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 








“SOUTHERN LIFE AND HEALTH INS. CO. 
| ‘“‘Oldest and Best’ 


Has openings for good debit men and business 














Lite Great Lmenioanythurtuall rae 
g TITTY a a 


Company vides com- 








plete pro- 
+ es, tection in 
» Ohio’s 
|"): largestand 
Se strongest 
automobile 
insurance 
company. 


eB, 





MANSFIELD, OHIO 


tory in TOWA so OUTH producers. 
DES MOINES, IOWA a. A eee ee 7 BIRMINGHAM, ALA 
The Home Life Insurance Company of America 
A Great Incorporated 1899 


PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 








Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 














Desirable territory open for General 
Agencies in Virginia, Florida aad District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Iasurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 





ACACIA MUTUAL LIFE ASSOCIATION 


Formerly the Masonic Mutual Life Assn. of the D. of C. 


insurance in Force Over $135,000,000.00 
Assets Over $8,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 


1. Liberal First Year Commissions 

2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 

3. Real Home Office Cooperation 


WILLIAM MONTGOMERY, President 

















Homer Building Washington, D. C. 
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TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 





for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 














—_—_—_ 








GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia and Michigan. 


Address ERNEST C. MILAIR, Vice President and Sec’y 





One Hundred Millions in Force Oct. 1, 1923 


The first big milestone has been passed. The Company is 
actively, aggressively, and surely headed for many similar but 
bigger goals. 

All the force and power of a “Big Company,” combined with 
the virility, punch, spirit of service and intimate personal 
contact between Home Office and Field of the ‘‘Young Com- 
pany”’ is enjoyed by Atlantic Life representativs. 


For information regarding desirable Agency openings, writeto - 
W.2H. DALLAS, Superintendent ‘of JAgents, 


ATLANTIC LIFE INSURANCE CO. 
RICHMOND, VIRGINIA 














WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 
JOHN W. DRAGOO, Secretary 

















MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


DANIEL BOONE, Jr.,President JOHN M. SMULLIN, Secretary 


THE TERRITORY. OKLAHOMA, 


The best territory 








SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 




















Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITI ES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 














WANTED.---GENERAL AGENTS !! 


FOR SEVERAL POINTS IN NEW JERSEY 
WILL OPEN NEW TERRITORY FOR GOOD MEN 


The Shenandoah Life Insurance Company 
ROANOKE, VIRGINIA 


R. H. Angell, President W. L. Andrews, Sec’y-Treasurer 
On Agency Matters Address W. F. Macallister, Agency Manager. 




















EquitableLifelnsurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District uf Columbia, West Virginia, Ohio and 
elaware 


President ‘ F ; ‘ a HENRY P. BLAIR 
Vice President ‘ JOSEPH SANDERS 
2nd Vice President (Agency Supervisor) . 4 WILLIAM A. haygre 
Secretary Z 4 ‘a LLEN C. CLARK 
Actuary eee: yo GILBERT x. CLARK 


Main Office, 816 th sae N. W., WASHINGTON, D. C. 
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State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 


Steadfast adherence to the principles of pure mutuality has built up a 
membership of policyholders in this Company who realize the advantages of 
its constructive and progressive policies. 

Home Office cooperation with the Field Force has created a selling organi- 
zation with which it is both pleasant and profitable to be associated. 


B. H. Wright, President, D. W. Carter, Secretary 








Stephen Ireland, Superintendent of Agencies 
ORE 2 OS et <a 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7% Combany of she ~~ BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 


A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 


Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 


«] 


Write fcr information relative to open territory. Have two 
or three agencies with business established where change is 


desired. 


\\ 
WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 


Experiments, chance for promotion. 
FEDERAL CASUALTY COMPANY ~- «- = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Seld by—DETROIT CASUALTY COMPANY ~- - DETROIT, MICH. 
(Same Management as Federal Casualty Company.} 














NATIONAL 
CASUALTY 


THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 2 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co, 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - $3,869,851.08 
Capital - - - 750,000.00 
Surplus - 608,462.35 


Voluntary Cotneteegie Sisaitins 200,000.00 
Reserves - 2,311,388.73 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liabilily Treaties 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 


























THE WOMAN’S BENEFIT ASSOCIATION — 
OF THE MACCABEES 
Largest Fraternal sie ce in the World 


A *Millionaire’”’ Peanevent Benefit Society 
The Rates are Adeq 
The > ee ig is conn 251,000 
The Reserve Fund is over $17, 000,000 
Its Business Standing is of the Best 
Gives Safe Protection toWomen and the Children of its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 

MISS FRANCES D. PARTRIDGE 


MISS BINA M. WEST 
Supreme Record Keeper, Port Huron, Mich 


= Supreme Commander, Port Huron, Mich. 


IF WINTER COMES 


think of Sunny Florida. Sit beneath a 
Palm tree and write your applications 


Agents apply to 


Victory National Life Insurance Co. 
TAMPA, FLA. 


7 HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Addrese Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 


President Managing Under. 
Fire Dept. 


Vice-Pres. and 
Secretary 





























INTERSTATE CASUALTY CO. | 


— * ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 


SAN FRANCISCO Houston 
Alaska Commercial Chronicle Building 


Building e 


Satt Lake City ALBUQUERQUE 
1015 Boston Building 112 South Third Street 


CHICAGO 
830 Insurance Exchange 
Building 


LouISVILLE 
Gaunt & Harris 
Speed Building 
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THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Complete life insurance pro- 
tection of a high character based 
on seventy-seven years of suc- 


cessful public service. 


Connecticut 
Organized 1846 


Hartford 


20 YEARS CONTINUOUS PROGRESS 


Increase in Premium Income First six months of 1923 
56.9% 
A Progressive, Modern Stock Company, writing all forms of 
Health and Accident Coverage—Commercial, Monthly, 
Group, Pay Roll, Limited and Industrial. 
Good Territory open in 
30 STATES 
High Grade producers should apply to Home Office for agency 
connections. 
INTER-OCEAN CASUALTY CO. 
CINCINNATI, OHIO 
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Te Fdclily an ually (mpany of NewYork 


—1876— ROBERT J. HILLAS, Pres. —1923— 


Total Assets - - Over Twenty-nine Million Dollars 
Total Reserves - - Over Twenty Million Dollars 
Surplus to Policyholders Over Eight Million Dollars 


Losses paid to June 30, 1923 about Ninety-eight 
Million Dollars 








CASUALTY LINES Surety Lines 
ACCIOENT FIDELITY 
COURT 
HEALTH 
TRACT 
LIABILITY Casualty Insurance} contact 
COMPENSATI 
oe and ny 
BURGLARY 
CUSTOMS 
ROBBERY 
PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER — 


ENGINE 
FLY-WHEEL MISCELLANEOUS 




















*“*INSURANCE THAT INSURES’’ 








WANTED: PRODUCERS OF GOOD BUSINESS 
IN INDIANA, KENTUCKY, ARKANSAS, 
ALABAMA, FLORIDA, AND GECRGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


Indiana National Life Insurance Company 
INDIANAPOLIS, INDIANA 
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FOR FOLDER 
SHOWING ELABORATE DISPLAY ~ 

















“ASSETS ease 
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\ 1901 
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OMAHA 


: Pure Life . 
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Contracts for 
. Protection 


Nene ity ; 


Ril 000, 000. | ride 





BETTER 


St Louls. om 
Are you Interested in liberal First Year Commissions? Are you Interested in non-forfeitable 
renewals? Are you interested in a direct Home Office Contract? Are you interested in 
close co-operation and assistance? If you can show a clean record and wish to locate In 
the following territory, Missouri, Ulinois, Minnesota, Texas, Oklahoma, Kansas, Ohio, 
West Virginia. 
Get busy at once, write Frank W. Engel, Agency Manage-. 


AMERICAN NATIONAL ASSURANCE CO, 


ST. LOUIS MISSOURI 

















THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 





THE SPECTATOR 
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JFE INSURANCE WILL. PROLONG LIFE 


MISSISSIPPI District Managers wanted in pros- EASTERN N. CAROLINA 
W. D. Ratliff, Mgr. perous open. territory. Lamm & Applewhite, 


302 Century Bldg. — For Agencies in Mississippi, West- Wilson, N. Car. 
Jackson, Mississippi ern S. Car., Eastern N. Car., and 
ALABAMA 


WESTERN S. CAROLINA Alabama, write our Managers for 
J. F. Ouzts, Jr. your district. Meyer Levine, 


210 American’ Bank. Bldg. For District Agencies in other No. 3 Steiner Bldg. 
Greenwood, S. Car. states, write our home office. Birmingham, Ala. 


ESERVE LOAN LIF 
NAINSURANCE COMPANY (— 
































